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Projected May Schedules 
Indicate 200,000 Output 
Or Better During Month 


Ford, Chevrolet and Plymouth Alone Expected to 
Produce Close to 165,000 Units; Total in 
May Last Year Was 192, 516 


Detroit, May 2.—Vehicle production is still gaining in 
this territory as the industry swings into the job of meeting 
May demand. Sales are continuing the upward movement 
that has been in evidence since the beginning of the second 
week in April and production is being held closely to the 


Key City Sales Definitely Up 
_During Latter Part of April 


ERSKINE RESIGNS 
FROM WHITE C0.; 
BEAN CHAIRMAN 


‘New Cars, Used Cars wus penererer Unit Sales 
Generally Above Last Year; Better Cotton 
Prices Aid Southwest Dealers 
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New York, May 2.—Reports from widely scattered key 
cities on motor vehicle sales made in April are the most 
gratifying that have been received in more than a year. 
They gave indications that sales in April were as far ahead 
of sales in the same month last year as production was over 


actual demand from the dealers. 
speed up output against an expected demand. 
facturers are still from Missouri; 


There is no disposition to 
The manu- 
they insist on being shown 


before they give the order to the production department 1 for 


Speeding up. 

From what is known of produc- 
tion schedules tentatively set and 
the rates of actual output now in 
Torce, it appears almost certain that 


May production will pass the 200,000 


mark. This would compare 
192,516 vehicles turned out in May, 


1932, and would give us the second 
consecutive month in which output 
exceeded that of the same month a 
year ago, 

As a matter of fact, with Ford 
reaching for a daily production of 

509 vehicles it seems likely that 
his company will come Close to 50,- 
000 output for the month. The in- 
formation that is available indicates 
that the big three—Ford, Chevrolet 
and Plymouth—will approach 165,000 
units in May, If this proves to be 
accurate, the total production for 
the month will approximate 210,000 
vehicle units. 

As has been noted many times in 
the past by Automotive Daily News, 
the production figures are hard to 
estimate today, because the output 
is held so rigidly to demand, that 
the total may be said to develop as 
the month proceeds. This makes 
the prognosticator’s job a more than 
usually difficult one. At the present 
time every indication points to an 
increase in output over that of May 
. year ago, but only the sales made 

rom day to day will tell the final 
Story. 

While the leading sales executives 
do not like to talk much about it, 
most of them are convinced that 
the long drought has been broken 
and that the sales bulge now in 
progress marks the beginning of the 
definite Sales revival. 


1932 GAS TAX BILL 
HALF BILLION DOLLARS 


Washington, May 2.—State gaso- 
jine and motor fuel taxes and li- 
tenses for the sale of gasoline yield- 
ed a total revenue of more than 


$514,000,000 in 1932, according to re- | 


ports collected from state authorities 

by the Bureau of Public Roads, U. 

S. Department of Agriculture. 
More than 14 billion gallons fur- 


mished power for motor vehicles. 
The tax was at an average rate of 
8.6 cents per gallon. Consumption 
of gasoline declined 7.5 per cent. 
Yrom the previous year. Delaware 
and Maryland were the only states 
reporting increased consumption. 

The total revenue was allocated as 
follows: To state highways, $301,- 
788,231; to local roads, $94,073,954; 
to state and county road bond pay- 
ments, $50,723,362; to city streets, 
$16,776,050; to costs of collection and 
administration, $2,832,820; and to 
Other than highway purposes, $47,- 
941,483. 
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ILLINOIS TRUCK SALES 
43% OVER APRIL, 1932; 
EXCEEDED EXPECTATION 


withr + WE WE. 

| Springfield, Tl., May 2.—In the 
release of April sales figures for this 
| state, there was a pleasant surprise 
in the shape of a material increase 
| in the sale of commercial car units. 
April truck sales for Illinois were 
1,371, comparing with 781 in April 
last year and with 599 in March of 
1933. 

Truck merchants and_ dealers 
handling both passenger and com- 
mercial units had been hopeful 
that commercial sales would show 
additional strength this spring, but 
few of them believed that so gener- 
ous an increase was possible. Actu- 
ally the gain in truck sales this 
| April represents a 43 per cent. in- 
crease over the same month in 1932. 


N.S. P. A. ELECTS FIVE 
WHOLESALER MEMBERS 


Detroit, May ‘2—At 4 a meeting of 
the membership committee of the 
National Standard Parts Associa- 
| tion, five wholesaler concerns were 
elected to membership. 

The names of the new members, 
together with their delegates in 
N. S. P. A. affairs, are: 

Concordia Auto Parts, Concordia, 
Kan., L. H. Toliver, proprietor; F. N. 
Dorland, 730 F St., San Diego, Cal.; 
Superior Auto Accessories Company, 
5117 Baum Boulevard, Pittsburgh, 
Pa., Max Bloom, buyer; Taylor 
Automotive Supply Company, 10346 
East Warren Avenue, Detroit, Mich., 











Wm. J. Taylor, president, and 
Amerikan Import Brama, 37 Gun- 
duliceva, Zagreb, Yugoslavia, L. 


Sobotka, partner. 


MASS. COURT DECIDES 
IN FAVOR OF BUS LINES 


Boston, Mass., May 2.—The Mas- 
sachusetts Superior Court has de- 
cided that bus companies operating 
between two Massachusetts cities, 
but with lines running from twenty- 
twe to twenty-three miles ont of a 
total of approximately 100 in Con- 
necticut, are not required to obtain 
a certificate of public necessity and 
convenience from the Public Utili- 
ties Department. 

The court held that the com- 
panies were conducting an “exclu- 
sively interstate” business within 
the meaning of an exception to the 
statute requiring such certificate for 
the operation of buses for hire over 
the highways of the state. 

About 75 per cent. of the business 


(Continued on Page 2) 
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| the building activity of April, 


SAYS ALCOHOL-GAS 
WOULD INCREASE FUEL 
BILL $765,000,000 


Washington, May ?.—The nation’s 
motor fuel bill will be increased 
$765,000,000 annually by alcohol pro- 
duced from corn and added to gaso- 
line in a 10 per cent. blend under the 
provisions of farm relief legislation 
pending before Congress, according 
to a survey reported in Industrial 
and Engineering Chemistry, journal 
of the American Chemical Society, 
> |by D. H. Killeffer, New York chem- 
| ist, 

Another blend, making mandatory 
| the inclusion of 3 per cent, alcohol 
in every gallon of gasoline, will swell 
motor fuel costs by $285,000,000 an- 
nually, Mr. Killeffer reports. Con- 
sumers in general, he finds, will re- 
ceive no direct benefit from the plan, 
but will, instead, be compelled to 
pay “a higher price for fuel of less 
value” than they are now using. 

The general tax burden, 
Killeffer declares, will be 
heavier by administrative costs of 
the proposal, and increased produc- 
tion capacity, from the alcohol in- 
dustry’s point of view, will be a 
“serious danger” of the future, when 





Mr. 


require great quantities of alcohol. 
“It is obvious that no _ techni- 
cal difficulty prevents the use of 
alcohol in motor fuel in the propor- 
tions now proposed for farm relief 
purposes,’ ’ says Mr. Killiffer. 
“The only real trouble lies in the 


(C ontinued on Page 2) 


"| GARY, IND., MILLS 
wba tics ot wiitie| RESUME ACTIVITY 


tor Company at the annual meet-| 
ing of stockholders, succeeding A. 
R. Erskine, who also resigned as a 
director. Mr. Erskine became chair- 
man of White following the acquisi- 


(Continued on Page 5) 


BLENDED GASOLINE 
BILL OFFERED IN HOUSE 


Washington, May 2. — Additional 
legislation designed to increase agri- 
cultural purchasing power through 
the enforcement of alcohol-gasoline 
fuel in the nation’s motor vehicles 
was introduced in the House of Rep- 
resentatives today by Representative 
Shallenberger (Dem., Neb.). 
Differing from other proposals 
which would compel the addition of 
5 to 10 per cent. of alcohol in all 
gasoline sold to motorists, the new | for hurried delivery. 

bill provides for a mixture of only 1| ‘The blast furnace at Gary works, 
per cent. alcohol for the remainder| which started producing pig iron 
of 1933; 2 per cent. alcohol blends | this week, gives the plant two stacks 
for the calendar year 1934 and 5 per|in operation for the first time this 
cent,, thereafter. year. 





A. R. ERSKINE 


Gary, Ind. May ” 2,—Increased 
steel production, including firing of 
a blast furnace and an open hearth, 
is coupled with news of a $500,000 
appropriation for a new mill as ad- 
ditional evidences of advancing 
activity in Gary’s industrial plants. 

The blast furnace was fired yes- 
terday in the Gary works of the 
Illinois Steel Company. ‘The open 
hearth went into operation Friday 
increasing to fifteen the number of | 
Gary works furnaces in active 
service. 

The appropriation is for a new mill 
of the American Sheet and Tin 
‘Plate Company’s plant here. It 
calls for a second four-high mill, 
such as is now under construction. 

The tin mill is operating at the 
highest rate in months. Schedules 
are reported to call for a further 
advance in production next week as 
a result of seasonal orders calling 
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made | 


a return of prosperity may no longer ; 


1932. 

In Cleveland new car sales to- 
|taled 1,757 against 1,768 in April 
last year, but used car sales showed 


a record of 8493 against 8,330, so 
—— vehicle sales in toto actually 
were ahead of the similar period in 
1932, 

Los Angeles makes the best report 
that has come out of the West Coast 
territory in many moons. Up to 
April 25, new passenger cars had 
been sold in the Los Angeles area 
to the number of 1,285. This com- 
pares with 988 in the same month 
jlast year and with 900 in March 
this year. April sales of commercial 
car units this year was 128, against 
116 last April and 99 in March of 
this year. 

San Antonio has a very favorable 
report to make, April sale of new 
passenger cars having been 332, as 
against 268 in the same month of 
1932 and 328 in March of this year. 
Commercial car sales in April were 
forty-one, against twenty-four last 
year and twenty-four in March this 
year. 

Automotive Daily News’ 
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DETROIT STEEL MEN 
SEE PRICE INCREASE 


Detroit, May 2.—After many 
months of duliness the steel business 
in this center appears to have come 
into its own again. The Great 
Lakes Steel Corporation, as an in- 
stance, has all six of its open hearth 
furnaces in active operation. The 
production rate in bar, strip and 
sheet mills has been increased, until 
these plants begin to look like the 
boom days of 1928. 

Ford, Chevrolet and Plymouth are 
all increasing their orders for steel 
and other companies are in the mar- 
ket, some of them with rush or- 
ders. 

The steel men say that one of the 
most encouraging features of the 
present market is a growing tend- 
ency by buyers to ask for quotations 
on steel for future delivery. The 
heavy users of the material appeac 








(Continued on Page 2) 


| AUBURN APRIL SALES 
| TOP APRIL LAST YEAR 


Auburn, Ind., May 2.—The Auburn 
Automobile Company today reports 
that during April its factory ship- 
ments totaled 1,138 cars, which com- 
pares with 1,124 in the same month 
of last year. 

Sales executives expressed the 
opinidn that May will show a very 
gratifying increase in shipments. 
The company now has on hand un- 
filled orders in the greatest volume 
since June, 1932. Reports received 
from dealers throughout the coun- 
try, show that the retail merchants 
expect May to make the best show- 
ing of any month in a long time, 
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G. M. DIVIDEND ACTION 


| AUTOMOTIVE GROUP AIDS 
SALVATION ARMY DRIVE 


New York, May 2—A. G. South- 


HELD TO INDICATE 
BELIEF IN REVIVAL — agoug of Glidden-Buick 


New York, May 2.—In its issue of |cepted the chair- 
today Investment Daily News com-|™anship of the 
merits on General Motors’ payment | Automotive Divi- 
of its regular quarterly dividend in | sion of the Trade 
the following terms: andé_é$ Industry 

Annual dividend rate of $1 a share | Committee of The 
on the common stock of the Genera] | Salvation Army 
Motors Corporation was maintained | United Appeal, ac- 
yesterday with the declaration by | cording to 7 = 
the directors of the regular quar- | houncemen y 
terly payment of 25 cents. Thomas J. Watson, A. G. Southworth 

This was seen in both the auto-| president of the Merchants Asso- 
motive trade and financial circles | ciation and chairman of the com- 
as an indication that the corpora- | mittee. 
tion was optimistic regarding the | Mr. Southworth is organizing the 
future. The “action indicated that | automotive field for participation 
the directors were confident that /|in the fund-raising campaign which 
earnings this year will exceed those|is now under way. The army is 
of last year, as estimated by the | seeking $1,110,000, of which $565,000 
Investment News last week. is needed to continue emergency 

The $1 annual rate on General | relief activities, such as free food 
Motors common was put into effect | stations, shelters, family welfare bu- 
in the second quarter of 1932, the |reaus and employment services, and 
previous rate having been $2 an- | $545,000 is required for the mainte- 
nually. Up to recently it had been | nance of institutions, which include 
generally felt that the quarterly | homes and hospitals for women and 
payment again would be halved at/ children, day nurseries and fresh- 
the May meeting of the board. air camps. 

The directors did not officially ° 
indicate whether the recent im- 
provement in business had influ- 
enced their action. 

The board also yesterday declared 
the regular quarterly dividend of 
$1.25 on the $5 preferred stock, pay- 
able August 1, 1933, to stockholders 
of record July 10, The common 
dividend was made payable on June 
12 to holders of records May 11. 

Alfred P. Sloan, Jr., president of 
General Motors, has on two occa- 
sions within the last year expressed 
the conviction that large corpora- 
tions in times such as these have 
an obligation to pay dividends on 
their common stock as long as they 
can do so without impairing their 
financial position. He has each 
time stressed the necessity of main- 
taining strong positions and em- 
phasized that the finances came 
first. 

In view of these statements, the 
action of the board in declaring the 
25-cent dividend on the common, 
calling for a payment of $10,875,000, 
was seen as an indication that the 
directors believed the financial po- 
sition of the corporation was in no 
danger at this time. : 

During 1930 and 1931, the first 
two years of declining business, Gen- 
eral Motors maintained the regular 
dividend on the common of 75 cents 
quarterly. The rate was cut to 50 
cents quarterly in the first three 
months of 1932 and to 25 cents in 
the second quarter of last year. 

Earnings during 1930 covered divi- 
dend requirements, by 2 smal] mar- 
gin, although in 1931 earnings were 
only $2.01 a share, as against $3 
paid. In 1932 the dividend pay- 
ments totaled $1.25 a share, while 
there was a deficit on the common 
for the year of 21 cents. 

Thus in the past two years, the 
corporation has paid more than 
$100,000,000 in dividends on common 
stock out of surplus. 


VERMONT, BAY STATE, 
SET UP BORDER ZONE 


Montpelier, Vt.. May 2.— The 
states of Vermont and Massachu- 
setts have entered into a border 


zone agreement for the operation of 
motor vehicles within a fifteen- 
mile zone of the respective state 
lines. The agreement became effec- 
tive on April 18. 

Massachusetts car owners may 
operate within the zone in Vermont 
upon payment of a $2 fee for a 
border zone registration, while Ver- 
mont owners must comply with the 
compulsory insurance law of Mas- 
sachusetts, but may obtain a spe- 
cial Massachusetts registration for 
the zone without fee. 





SAYS ALCOHOL-GAS 
WOULD INCREASE FUEL 
BILL $765,000,000 


(Continued from Page 1) 


false economy of substituting alco- 
hol costing 45 cents per gallon for 
gasoline which costs 2 to 3 cents 
a gallon at the refinery, and is a 
better fuel. No advantage has been 
suggested which will offset this dis- 
crepancy for the consumer of mo- 
tor fuel.” 


DETROIT STEEL MEN 
SEE PRICE INCREAS 


(Continued from Page 1) 


to be worrying a little about prices 
and to be trying to cover their needs 
for the year at current levels, In- 
cidentally the steel men in this city 
believe that there will be consider- 
able advance in prices of their com- 
modity before very long. Certainly, 
if the production rate in the auto- 
motive plants continue to increase 
as it has been doing since before 
mid-April, the demand for steel will 
be reflected in prices. 


MASS. COURT DECIDES 
IN FAVOR OF BUS LINES 


(Continued from Page 1) 


of one company and about 90 per 
cent. of the business of the other 
company was between points in 
Massachusetts through Connecticut. 
About 25 per cent. of the business 
of one corporation and about 10 per 
cent, of the business of the other 
corporation was between points in 
Massachusetts and points in Con- 
necticut. 














N. J. MEASURE PROPOSES 
TOLL ON CAR VIADUCT 


Trenton, N. J., May 2.—With the 
approval of Gov. Moore and Re- 
publican leaders, Assemblyman Pas- 
coe of Union county introduced in 
the Legislature tonight a bill provid- 
ing for collection of tolls on the 
Newark-Jersey City viaduct, The 
toll proposed is 10 cents for pas- 
senger vehicles and 20 cents for 
trucks and other commercial car- 
riers. It is estimated that the reve- 
nue derived by the state will be at 
least $1,000,000 a year. 

P. R. R. STORE DELIVERY 
SERVICE OPENED IN N. Y. 


New York, May 2.—The Pennsyl- 
vania Railroad became yesterday 
the first railroad to start store-door 
delivery in New York by putting 
into effect a tariff providing this 
service in Manhattan, Brooklyn and 
some parts of Queens and in the 
New Jersey area from Jersey City 
to South Amboy. The other rail- 
roads have discussed the plan, but 
have postponed its adoption, 


RAIL FARES LOWER 

Boston, May 2.—Railroads of New 
England today put into effect re- 
duced round-trip rates to all points 
within their territory. The new 
rates are 3 cents a mile, as against 
3.6 cents previously, and the return 
trips will be permitted until Octo- 
ber 31. 





CLASSIFIED: ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 





NEWS BRING RESULTS 


MULLINS MFG. 


Detroit, May 2.—Mullins Manufac- 
turing reports for the quarter ended 
March 31 net loss of $126,469 after 
taxes, depreciation and _ other 
charges. No provision has as yet 
been made for any loss that may 
be incurred in the Willys-Overland 
receivership. This compares with 
net profit in the 1932 quarter of 
$16,623, equal to 57 cents a share 
on 28,775 shares of $7 no-par pre- 
ferred stock, 


BRIGGS & STRATTON 
Detroit, May 2.—Briggs & Strat- 
ton reports for the three months 
ended March 31 net profit of $1,341, 
compared with $8,959 for the corres- 
ponding period of 1932. 





CAMPBELL, WYANT & CANNON 
Detroit, May 2.—Campbell, Wyant 
& Cannon Foundry reports for the 
three months ended March 31 net 
loss of $69,535, compared with net 
loss of $23,379 in the 1932 quarter. 
Before depreciation of $58,761, loss 
for the first quarter this year 
amounted to $10,774, 
AMERICAN ZINC 
New York, May 2.—American Zinc, 
Lead and Smelting and subsidiaries 
report for the quarter ended March 
31 net loss of $24,089, after taxes, 
interest, depreciation and depletion, 
comparing with net loss of $15,906 
in the first quarter of 1932. 





FAILURES 

New York, May 2.—Business fail- 
ures in the week ended April 27 
totaled 452, against 447 in the pre- 
ceding week and 670 in the corres- 
ponding period of the preceding 
year, according to Dun & Brad- 
street. The decline from the 1932 
week was 32.5 per cent., while the 


32.6 per cent. 


FORD OF GERMANY 

New York, May 2.—Ford Motor 
pany, A. G. (Germany, controlled by 
Ford Motor Company, Ltd., of Eng- 
land) for 1932, reports a net loss of 
| 6,037,000 marks, after expenses, 
| taxes, depreciation and other 
| charges, compared with net \loss of 
1,696,000 marks in 1931. 


CHICAGO PNEUMATIC TOOL 

Chicago, May 2.—Chicago Pneu- 
{mate Tool Company and subsidiar- 
ies for the quarter ended March 31 
reports a net loss after depreciation, 


interest and amortization of discount | 


on bonds, $187,539, compared with 
$98,741 loss in first quarter of 1932. 





NORWALK TIRE 

Norwalk, Conn., May 2.—Norwalk 
Tire and Rubber Company reports 
for six months ended March 31, 1933, 
net profit of $3,750 after deprecia- 
tion, taxes, provision for doubtful ac- 
counts, etc., equal to 39.cents a share 
(par $50) an 9,575 shares of $3.50 
preferred stock outstanding at end 
of fiscal year on September 30, last. 
This compares with net profit in 
six months ended March 31, 1932, of 
$39,149. Based on capital stock out- 
standing on September 30, 1932, this 
is equal after dividend requirements 
on preferred shares, to 11 cents a 
share on 197,970 no-par common 
shares, 


GENERAL MOTORS 

New York, May 2.—The directors 
of General Motors Corporation at 
their meeting held yesterday de- 
clared on the outstanding common 
stock a quarterly dividend of 25 cents 
a share, payable June 12, 1933, to 
stockholders of record May 11, 1933. 

In addition the regular quarterly 
dividend of $1.25 a share was declared 
on the $5 preferred stock, payable 
August 1, 1933, to Stockholders of 
record July 10, 1933, 


NEW GASOLINE 

New York, May 2.—Standard Oil 
Company of New Jersey will intro- 
duce at its service stations a new 
gasoline about June 1 to supplant 
the company’s present standard 
grade of gasoline, which is now mar- 
keted under the trade-mark “Stand- 
ard.” The new gasoline, which will 
be an improved product, will be 
marketed under the trade-mark 
“Essolene” and will be sold also at 
subsidiary company stations. Sale 
of third-grade gasoline is being dis- 
continued at the company’s service 
stations. 





decline in the preceding week was | 
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SPARKS from DETROIT 


Just a Rumor 
* > 


Reo Step Ahead 


* * 


* 
Sullivan’s Evidence 
cos + * 


Under. the Surface 


* * *” 


Chris Sinsabaugh 


Detroit Editor 





F COURSE, it sounds ridiculous on the face of it, but 
just the same the gossips are licking their chops over 

the rumor that if and when U. S. Steel buys Henry Ford’s 
steel mill at River Rouge the sage of Dearborn will move his 
car-building activities back to Highland Park. The con- 
ductor knows nothing confirmatory of this rumor, but passes 
it along to his customers for what it is worth. Stranger 


things have happened. ‘ ‘ 


* 

SINCE REO CAME OUT with the announcement of its 
self-shifter, I have heard of several just-going-tos, but the 
fact remains that the Lansing company seems to be a step ~ 
ahead of the bunch in the introduction of the device. Com- 
mentators talk about what’s been done in the past in the way 
of automatic gear shifting and harp on the Owen Magnetic, 
“the car with the thousand speeds,” and friction drive of the 
old ‘days, and then say there never has been a satisfactory 
automatic substitute for the hand-operated method. 

An instance of how other engineers than H. T. Thomas 
of Reo have been thinking along the same lines is furnished 
by Jim Sullivan, veteran automobile editor of the Boston 
Globe, who sends the conductor the story he wrote after he 
'and Jack Kerrison and other automobile editors in the Hub 
had ridden in the new Reo job. 


” * os 
SULLIVAN’S EVIDENCE that the thought waves are 
working as to a car without a gearshift lever is found in a 
paper on the subject written by Dean A. Fales in the April 
Tech Engineering News just before the Reo self-shifter 
appeared above the horizon in Boston. And about the same 
time Sullivan was called to the Macallen Company plant in 
South Boston and shown a ten-year-old sedan on which the 
gearshift lever was conspicuous by its absence. Jim says 
that by using the foot or hand throttle it was possible to run 
the car at varying speeds, the gear being always in mesh. 
Kicking out the clutch also would do it. 
To me this sounds sort of crude after having ridden in 
|the Reo. To my way of thinking, that Thomas gadget seems 
| the “real McCoy.” M ‘ 


“LET ME ADD a bit to the story the column had the 
other day about the Hon. C. S. Rolls,” says A. Ludlow Clay- 
den, Sun Oil Company engineer, who knew the co-founder 
of Rolls-Royce before coming to this country. 

“The Silver Ghost, the Rolls-Royce that broke the Lands 
End-John o’ Groat record in England, was called that because 
aluminum paint was used on it, the first time such paint had 
been applied to an automobile. Furthermore, that was the 
beginning of the famous polished aluminum hood which has 
been a distinguishing feature of the Rolls-Royce ever since. 

“And did you know that around 1907 there appeared an 
eight-cylinder, V-type Rolls-Royce that could not run faster 
than twenty miles an hour? It was purposely held to that 
speed by an automatic device because of the agitation against 
fast driving. It was called ‘the Legal Limit,’ but it didn’t 
stay long on the market because the furore died out.” 

* ° * 

UNDER THE SURFACE there is a lot of sentiment in 
the automobile business. Eighteen years ago Bernard G. 
Koether, then with Hyatt and now director of the sales sec- 
tion of General Motors, discovered that he and Guido G. 
Behn, former chief engineer of Hudson, were married on the 
same day, April 27, 1904. Since that day eighteen years ago, 
there has been a joint celebration of this anniversary by the 
Koethers and the Behns. There hasn’t been a miss, and the 
eighteenth party was held according to schedule last week. 

* * * 

There seems to be more than gossip to the report that 
Malcolm Campbell may be a participant in the next Harms- 
worth Trophy races as a pilot of Miss England III. It came 
out at the meeting of the Gold Cup Committee Saturday that 
pressure is being brought to bear on Lord Wakefield to join 
with Scott-Paine in an attack on Gar Wood. Now that Sir 
Henry Royce is dead—he was the one to put the kibosh on 
the use of Rolls-Royce engines in Miss England again—it 
is thought Lord Wakefield may come into the combat with 
the holder of the world’s straightaway automobile record ag 
his driver. 

A couple of American nibbles are reported. Enthusiasts 
in San Francisco and Brooklyn having become ambitious to 
line up with Gar Wood in defense of this famous trophy. 
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DEFINING SELF-MAINTENANCE 
OF TRUCK FLEETS AND 
ORGANIZED SERVICE 


By WALTER C. THEE 
Sefond Corps Area Motive Repair Shops, 
Fort Hancock, N. J. 


The following question was asked by F. K. Glynn, auto- 
motive engineer for the American Telephone and Telegraph 
Company, in the March 24, 1933, issue of the Automotive 
“Can a fleet with relatively few vehicles of a 
given make afford to own tool equipment commensurate with 
any manufacturer’s service station repair shop in New York 
The answer to this question is ‘No,’ because an 
organization which operates only a relatively few vehicles 
will not have sufficient amount of repair work to warrant 


the investment in tool equipment or the hire of mechanics 
©-- 


Daily News. 


city?” 


to operate same. 

G. J. McDonnell stated in the 
April 15, 1933, issue of the Automo- 
tive Daily News that it would be ex- 
tremely difficult to arrive at any 
fixed or definite rule governing the 
method of maintaining motor ve- 
hicles due to the varied conditions 
under which vehicles operate. This 
statement is absolutely true as the 
problem requires a cifferent solution 
for various conditions. In order to 
determine what the minimum num- 
ber of vehicles should be to justify 
the establishment of a self-mainte- 
nance organization, let us briefly 
outline or analyze the various phases 





NEW SUSPENSIONS INVOLVED 
IN BRITISH PATENTS 


According to our British contem- their levers being connected by links 
porary, The Automobile Engineer, |to studs on the axle. The fuel tank 





Manning & Company has taken out 
two British patents on devices in- 
volving special advantages in spring 
suspension, one involving also a 
simplified form of front-wheel drive. 

The first patent, No. 343565, is 
described as follows: This scheme 
has been primarily designed for the 
rear axle of a front wheel drive 
car. The main objective is a low 
center of gravity combined with rea- 
sonable road clearance at the center. 
To this end the spring seats are 
lower than the rest of the axle, 
which is of I-section formed at each 
end with an upwardly extending 
flange A having at the top a hori- 
zontal boss B to which it attached 
the wheel spindle. 


At the bottom of the flange A} 


are formed bosses which carry the 
studs on which the brake shoes 
pivot. The boss B is united to the 
flange A by a substantial boss, the 
inner brake cover being welded to 
this flange A. For brake operation 
a hydraulic cylinder is employed, 
and in addition a lever and linkage 
is connected to the emergency brake 
lever by the lever C. 
channel section members of the 


frame shock absorbers are fitted, the swivelling axes of the wheels, 


Patent No. 343185 


|lates to front-wheel drives and is 


| springs, their free ends being con- | 


| directed ends of the axle. 





Inside the |cardan shaft C, and universal joints 


ROLLER SHUTTERS USED IN VANS 





of maintenance of motor transpor- | 
tation so that the answer to these 
problems will be greatly simplified. 

The essential repair work or main- 
tenance of one or any number of 
motor vehicles can be divided into 
five phases. 

First Phase—Vehicle operator's 
maintenance embraces cleaning, lu- 
bricating, servicing, tightening (bolts 
and screws) and emergency repairs 
and adjustments. This is the re- 
sponsibility of every vehicle driver 
unless the company’s policy is not 


(Continued on Page 6) 








Detoils of pillar 
quide for shulter 





Web connecting spring 
box to shuller curtain 


3-Ply board if desired 











Details of the Brady roller shutter to, slide under the roof. 


The fitting of roller shutters in ,; shows, the usual shutter panel does 
place of doors in the sides and rear | not wind on to a roller, but is con- 
of commercial van bodies is a prac- | nected by webs to spring boxes fixed 
tice that is followed by many build-| at some distance along the roof at 
ers, and one of the foremost manu- |each side. On short bodies the spring 
facturers of roller shutters supplies | boxes can be housed under the cab 
two patterns, one to coil under the|roof. In the construction of the | ferent shape of spring housing giv- 
rear dome of the roof and the other | body, guides %-in, square are cut ing easier fixing and a smaller coil, 

| 


If desired, the roof races, for the 
shutter can be concealed by a ply- 
wood panel attached to the under- 
Side of the roof guides. 

Some recent improvements to 
Brady roller shutters include a dif- 


to slide under the roof. The equip-|in the rear pillars, and at the top| the fitting of larger and more versa- 
ment referred to is made by G./lead on to rebated rails attached | tile springs increasing capacity, and 
Brady & Co. of New Islington|to the underside of the roof, the|a stronger metal housing to mini- 
Works, Ancoats, Manchester, and, | joint between the two guide mem- | mise breakage. The total weight of 
while the coiling pattern of shutter | bers being effected by a rail got out the shutter has been reduced, and 
is widely known, it is believed that | to a radius of 4in. It will be realized | an important point is that Brady 
a description of the sliding type may | that the guides, being part of the 'shutters have metal bearings 
prove of interest. body, are not supplied by the shut- |throughout—The Automobile En- 

As the accompanying illustration | ter manufacturers. gineer. 


may be fitted between the two rear 
frame cross-members and secured by 
straps. 

* The second patent, No. 343185, re- 





described as follows: The primary 
object of this invention is an im- 
proved construction for a front- 
wheel drive, a reduction in the num- 
ber of parts employed, and improved 
suspension, At the front end of thé 
frame side-members is secured an 
extension to which are anchored the 
upper and lower quarter-elliptic | 


PERTINENT 


POKES and PARRIES 





B 
READERS 


By HERBERT CHASE 
Engineering Editor 


oe ¢ 
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nected to the inclined rearwardly 
The | A 

frame extensions are built up of | i — £ wan 
if - the | 





° 2% | peal, as I say, was gone, the seem- 

P rofitable Transmissions ling advantages fast disappeared. 
| While we are manufacturers of} I am a firm believer in the ad- 
heavy-duty truck-type of transmis-|V@"cement of the art, but I think 
i ciiiin: fiat ‘een ciate tak: tats the | We are all vitally concerned with 
S ’ ae Pp ° |the profit we make from applying 

unconventional or gearless type of!that art. L. A. BIXBY, 
transmission in passenger cars will| Chief Engineer Fuller & Sons 


be governed a great deal by several] | Manufacturing Company. 


things, First, if it be i- 
oi ee re NEW DEP ARTURE 
CATALOG 


easily operated than the so-called 
A new service catalogue of New 


conventional type; third, more flexi- 
bility of operation; and fourth, 
ability to be serviced with reason- | 
Departure ball bearings and Hyatt 
roller bearings has just been issued 
by the official field service distribu- 


able ease and expense. 
In the past decade we have seen 
tors of these bearings, United Mo- 
tors Service, Inc., with general of- 


many articles come and go merely 
fices at Detroit, Mich. 


for the reason that the cost of 
manufacturing was such that, after 

This book contains the numbers 
of these bearings which may be 


the first sales appeal had been lost, 
used to replace any other standard 


the manufacturer could not con- 
tinue to make them at the low 

bearings in all component parts of 
automotive equipment in 1933 


profit, and no matter what the| 
models. The book is a supplement 


sheet metal channel sections shaped | 
to carry the rear ends of the springs. 
Riveted to these are inner stiffening 
members. At each end the axle is 
provided with a deep fork to which 
the fork ends of the swivelling axels 
are pivoted. The method of steer- 
ing the wheels through drag link 
and tire rod follows orthodox prac- 
tice. The wheels are driven from a 
central differential gear through 
short arms A, universal joints B, 





D. These latter are concentric with| patent No. 343565 





product is, it must be made at a 
profit and at a price that the ulti- | 
mate consumer will pay to get cer- 
tain results or advantages. — ; to the 1932 edition which gives this 
AS long as we are discussing | information for models from 1926 to 
transmissions, it is interesting to | 1932 inclusive. In addition to pas- 
reflect back a few years to the |senger cars, commercial vehicles, 
internal-gear type, a type that was|farm and construction machinery, 
very expensive to make. A good | the 1933 edition also includes marine 
many of the car builders went into | equipment as well. 
it because they were forced to do} This book will be placed in the 
so from competition, but I dare say| hands of some 2,300 distributors 
there was no manufacturing division | throughout the United States and 
making that type of transmission | Canada and further catalogues may 
but was confronted with a cost | be obtained direct from United Mo- 
; Problem in producing it, with the} tors Service in the General Motors 
result that, after the first sales ap- Building, Detroit. 
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The Profit Line 


N the operation of any industrial unit there is a definite 
line in the production chart that divides profit and loss. 
This means that any manufacturing company has a capacity 
which must be used to a certain definte proportion or a 
deficit is inevitable. The company can affect internal econ- 
omies; it can increase the efficiency of its plant operations, 
but there comes a certain point below which production can- 
not drop without causing a deficit which cannot be avoided. 

It happens almost inevitably in cases where produc- 
tion is decreasing that the very causes that produce this 
result prevent a company’s raising its prices to offset 
the lowered output. This is so at the present time. 
Automobile prices ought to be higher than they are, but 
to lift them in the face of the depression would cause 
an instant reflection in still lower sales. 

In the recent annual report issued by General Motors 
this condition is brought out very clearly. In fact, the entire 
report is so clearly presented that even the layman can 
understand the financial structure and developments of this 
gigantic organization. 

This report shows that in 1931 the company manu- 
factured 1,074,709 motor vehicles, with a net profit to the 
organization of $96,877,107. In 1932 the number of units 
turned out was 562,970, and the net profit was $164,979. 
Obviously the 1932 total of more than half a million cars 
and trucks is rapidly approaching the line where the com- 
pany cannot show a profit on its operations. Under present 
conditions it certainly cannot increase its prices so as to 
make up the.volume loss by a greater profit per unit. 

While we have not as complete a report from other 
companies, their financial records would undoubtedly show 
similar conditions, 

American industry as a whole has approached, and in 
many instances gone under, the line which divides profit 
from loss. 

Obviously the cure is to lift demand so that our factories | 
can get back on a production basis that will enable them to 
reap a profit on their activities. The prime essential is to 
get buying back on a normal basis, as compared to the lower 
general income. If people who have incomes, reduced though 
they may be, and people who have salaries and wages will 
spend their normal proportion of these reduced incomes, we 
can have a production increase that will put all industry 
safely above the profit-loss line and thereby increase 
employment. 

There are some signs that the American public is begin- 
ning to get back into a more normal frame of mind as regards | 
buying. 





To Other Countries: Single copies, 5 cent 








350 Hudson St., 
Alexander Johnston, Editor. 
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Superfluous Lig hts 
A* with most phases of regulation 1S motor vehicle traf- 
fic, the matter of lights is in a highly confused and 
unsatisfactory condition. In most states there is check 
upon any community putting up a traffice light anywhere} 
in its jurisdiction that may appeal to it. 


| legislative work. 





opinions of our readers. 





Automotive Dai ly News: 


article carried in your paper as of April 15, which quoted 
Alfred Reeves, secretary of the National Automobile Cham- 
ber of Commerce, as to the fate of automobile bills through- 
pa enercncinctceroennnsnneinaiates 


out the country. 

This article was indeed very. in- 
teresting, but it forgot to mention 
one important thing; namely, that 
dealer organizations, mostly state as- 
sociations, were to a large degree re- 
sponsible for the killing of bad legis- 
lation. The article, however, ade- 
quately showed to what extent the 
N. A. C. C. is willing to co-operate 
with various dealer organizations in 
the passage or defeat of automobile 
legislation — its co-operation being 
the highly important function of 
compiling the legislative achieve- 
ments of dealer organizations. The 
N, A. C. C. publishes a yearly edi- 
tion of facts and figures of the au- 
tomobile industry; it compiles news 
material such as mentioned in the 
above article, but as far as contri- 
buting financially or constructively 
to the defeat or passage of bills 
pending in various state legislatures, 
it has absolutely not’ done a thing. 
News summaries are good things to 
read, but to those who are in the 
thick of things and are doing the 
battling for the dealers, it is indeed 
distasteful to read an article which, 


'on its face, seems to indicate that 


those who wrote it did all the work. 
Post-mortem-helpfulness is my im- 
pression of the activities of the N. 
A. C. C. as far as legislation is con- 
cerned. 

C. A. Vane, former manager of 
the National Automobile Dealers’ 
Association, in an article entitled 
“Factories Must Help Us Fight,” 
printed in the November and De- 
cember numbers of Automotive 
Trades Journal, stressed the neces- 
sity of factor-dealer co-operation in 
One would ordi- 
narily think that this article, writ- 
ten in a spirit of helpfulness, in a 
spirit worthy of emulation by the 
factories, should have secured some 
results from them. But what was 
the reaction of the automobile fac- 
tories to his meritorious plan of 


helping the state associations bear | 


the brunt of killing adverse auto- 
mobile legislation and passing good 
automobile legislation. I can give 
my own experience as secretary of 
the Wisconsin Automotive Trades 


Association — representing the new | 
| car dealers in that state. 


I wrote to Alfred Reeves, sec- 
retary of the N. A. C. C., asking 
him to bring to the attention of 
his board of directors the necessity 
of helping state associations. His 
response, in substance, indicated 
that the N. A. C. C. would be only 
too glad to “advise us” in our legis- 
lative work, but as far as financial 
assistance was concerned, it was un- 


able to contribute anything. I then | 
individual manufacturers | 
asking them to assist us. Not one} 


wrote to 


favorable answer was received. Then, 





The result of this lack of control over the placing of 
traffice signals is, as any motorist can testify, that we have 
lights peremptorily stopping traffic on main thoroughfares 
at unimportant junctions, where there is absolutely no need 
of such fixed control. It is no uncommon matter to see a 
long line of vehicles on a main read, standing idle with a 
red light beaming down upon it and absolutely no traffic 
passing over the cross highway. 

Compared with some phases of traffic control this 
is, we admit, inconvenient, not dangerous, but this exist- 
ence of superfluous traffic control lights is a definite 
obstacle to efficiency in the use of motor transportation. 

It would seem to use that the power to place traffic 
lights should be regulated by somebody, presumably the state 





Highway Commission or the motor vehicle commissioner’s 
office, or some similar bureau. This higher body should 


pass on the need for such a light before a local community 
is permitted to erect one that may serve purely as a factor 
of delay in main thoroughfare transportation. 


when we were faced with the spec- 
ter of going out of existence alto- 
gether due to lack of funds, and 
with the legislature already in ses- 
sion and numerous automobile bills 


cemanding attention on our part, | 


I made one more effort to secure 
factory assistance. I asked individ- 
ual factories to advertise in our 


| Used Car Market Report and thus 


show their good will to the dealers 


| COMING EVENTS | 


MAY 
2- 5—Washington, D. ©. United States 
Chamber of Commerce, meeting. 
17-18—Tulsa, Okla. American Petroleum 

seenmute, mid-year meeting, Mayo 
Hotel. 
JUNE 
16-17—Louisville, Ky. American Automo- 
bile Association, convention. 
13-July 3—Bordeaux, France. Seventh Au- 
tomobile, Nautical and Aeronautica) 
Show, 
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In This Corner.... 


Opinions, suggestions, complaints, criticisms, grievances or what 
have you. Open to every one to say anything, anyhow, any time. The 
communications printed in this department represent the ideas and 
They are not necessarily ours. If you have 
something to say on any phase of automotive activity, wholesale, retail 
or abusive, let us hear from you and we will tellthe world, 


URGES FACTORY ASSISTANCE 
IN DEALER FIGHT ON BAD 
LEGISLATION 


fees, gasoline taxes,.etc., already bé* 


ing paid by the dealers. As soon as 
we learned of this bill, we contacted 
with all our members tn this pare 
ticular legislator’s district. When 
he came home for the week end, he 
found a delegation of thirty dealers 
waiting to see him regarding his 
measure. As a result, as soon as he 
returned to the legislature he with- 
drew his bill. 

Another shining example is the 
Federal excise tax on automobiles, 
trucks, tires, gasoline, oil, and ac- 
cessories, passed in the last sension 
of Congress. I do not know how 
many countless thousands of dollars 
the N. A. C. C. spent in Washington 
in this fight, but I do know that the 
work done by this association on 
this particular subject did more 
good, as far as Wisconsin's repre- 
sentatives were concerned, than all 
the work done by highly paid lobby- 
ists in Washington. Home pressure 
and contact is needed—not “ad- 
vice” or resolutions. 

The factories are all talking of 
factory-dealer goodwill and nt 
operation, but I have yet to see one 
concrete example of this manifesta 
tion on their part. When they ar 
willing to work hand in hand with 
state associations on state legisla- 
tion, then I will know that they are 
making an honest step in this di- 
rection, 


‘I was greatly interested in the 





of Wisconsin. Again, not one fac- 
tory answered favorably. All had 
their “advertising budget already 
planned;” all “had not the revenue 
at this time to engage in additional 
advertising.” “All had not the large 
sum of $200.” the amount I asked 
for; this sum entitling them to 
space in our publication once a/| 
month for twelve months. This is| 
the extent of factory co-operation. 
What state associations need to- 
day is not “advice.” The legisla- 
tive committees of various state as- 
sociations are composed of men who 
knew a bad bill when they see one 
or who have sufficient knowledge to 
draft a needed bill. What state as- 
sociations need is sufficient revenue 
to contact and educate all their 
members and, through them, con- 
tact and educate legislators as to 
proper automobile legislation. 
Through contact with dealers 
throughout the state, a state asso- 
ciation can exert the necessary pres- 
sure on legislators and, in this way, 


LOUIS MILAN, 
Managing Secretary Wisconsin 
Automotive Trades Association. 

Milwaukee, Wis. 


KEY CITY SALES 
DEFINITELY UP 


(Continued from Page 1) 


spondent in San Antonio reports on 
conditions in the Texas area, as 
follows: 

“Continued improvement in new 
car sales is anticipated by dealers 
throughout May, with a material 
increase over April as well as over 
sales in May of last year. Low 
they will vote for the best interests | priced cars accounted for approxi~- 
of the dealers and motoring public.| mately 70 per cent. of the April 

I can show two striking examples | sales, with Chevrolet, Ford, Plym- 
of this contact and pressure. Not |outh, Pontiac and Rockne leading 
long ago a Wisconsin legislator in- | in the order named. General busi- 
troduced a bill calling for an oc- |ness conditions are improving here, 
cupational tax on dealers—this in| with the outlook brighter as the 
addition to too high registration | price of cotton goes up.” 








An Inquiring Reporter Visits 
Some Leadmg Car Dealers 


Automotive Daily News has had an_ inquiring 
reporter on the job, talking to dealers. The inquiring 
reporter asked a number of leading automotive merchants 
whether there was anything the factories could do right 
now to stimulate retail buying. He also asked how busi- 
ness for May looks at the moment, Here are some of the 
answers he got: 

J. C. Higgins, head of the Lord Auto Company, Lin- 
coln, Neb., thinks that the biggest thing the factories 
could do right now to help dealers would be to give them 
“a slight advance in prices on new cars, if done by all the 
factories.” Mr. Higgins says that May business is going 
to be “better with the increase in the price of farm prod- 
ucts.” The inquiring reporter was glad to hear that one, 

The Packard Motor Car Company in Tampa, Fla., 
wants a “moderate price advance to be used as an addi- 
tional ‘junker’ allowance.” And as far as May business 
goes, this company says: “Good, holding up well -as the 
winter season passes.” 

J. H. Lynch, Jr., is president of the Dixie Chevrolet 
Sales Company in Savannah and he has a constructive sug- 
gestion to make to the factories as follows: “Advertise the 
savings in operation, cost, repairs, etc., in new cars 
against old.” Now that’s a real thought. Old cars cost 
more to run than new ones; a new car is often unadulter- 
ated economy. Mr. Lynch says that May business is going 
to be “better than for the same month in 1932.” He is 
looking for a 25 per cent. increase over the ’32 volume. 

W. H. Imes is manager of the Imes Auto Company at 
Topeka, Kan., and his advice to the factories is: “Spend 
a lot of money for newspaper advertising and cut out 
making new models.” Mr. Imes suggests increasing local 
advertising copy. He says: “Pour it on them; they’ll buy 
if pushed.” And now as to May business, Mr. Imes says: 
“Only fair. Inflation makes everything and every one 
uncertain and timid. Adjourn Congress and let business 
alone.” On adjourning Congress we agree with him; we 
are always in favor of adjourning Congress and keeping 
it adjourned. 


~ 
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‘SELLING SERVICE AND KEEPING 
ITSO 





Some weeks ago Automotive Daily News published a 
brief biography of Joseph H. Thompson, who distributes 
Dodge and Graham cars to the residents of Ypsilanti, Mich., 
and environs. We allowed that Mr. Thompson was a mighty 
good specimen of the successful automobile dealer, and we 
have just received a fresh sample of the sort of work that 
makes him a success in this competitive field. 

Mr. Thompson has always believed ®&—-_--_-—__ 

velo his | r — 
- tn service ‘and have, developed Mit valuable, ‘To take out a spring or 
a reputation among his customers | "place oo we can get your jo 
for being always on the job and giv- aie os fs ni th 
ing the best repair and replacement | . =p — Woe | a 
work at the lowest possible figure. | “pecially ! iy — a real job— 
Wisely enough Mr. Thompson be- onan he Fae wom. 
lieves in telling the world just how} “Th ood bri h a chine 
good his service department is. He! >"© y bright and shiny. 
has published an attractive little|_ “TTY Our Hardie system of wash- 
book devoted exclusively to the work |18- There won't be a speck of dirt, 
of his shop. It has pictures of the |C@#ked mud or grease left on any 
machines used and text telling how|P@rt of your car. Try it and be 
the car owner benefits by the use of proud of your car once again. 
each bit of equipment; how it saves Our new Hardie High-Pressure 
time and money for the customer at | Car Washer will—in just a few min- 
the Thompson shop. | utes—wash your car really clean. 

The booklet starts off by saying: | Not a trace of dirt or grease left 

“The motor car of today, com- 
pared with the car of yesterday, is 
an engineering miracle. They have 
been constantly improved and the 
cost of the car has been steadily re- 
duced. This reduction has been 
made possible through the aid of 
labor-saving machinery, and it will 
be our aim through this little book- 
let to show and tell you why we as 
automotive merchants can main- 
tain your Dodge product in a more 
efficient manner, due to our equip- 
ment both in the shop and stock de- 
partment. 

“We would first have you under- 
stand that our shop force are 
trained on our own product, and on 
that product alone, our belief being 
that in this day of specialization 
that a man working on one make of 
car can better do that work than 
being a Jack of all cars and a 
master of none. : 

“We believe that you will appreci- 
ate having your car kept clean while 





v 


our men are working on it. See 
how we keep it clean. Each work- 
man is instructed to cover the 


fenders, cow! and upholstery, to keep 
the usual greasy finger marks from 
showing on your car when com- 
pleted. This is an extra expense, 
we know, but something you will 
appreciate. Careful handling of 
your car while in our possession we 
insist on, and Kleen Kar Covers 
are part of our service. 

“One of the most important opera- 
tions in motor maintenance is the 
grinding or refacing of valves. To 
do this work with the greatest of ac- 
curacy and efficiency we have in our 
shop equipment this Kwickaway 
valve machine. We have found, 
after careful test, that this machine 
will do the work better than a job 
by hand. It is set for Dodge valves 
and must be accurate in its work, 

“If your cylinder block is worn we 
can counterbore and put in new 
valve seats with this Stewart insert- 
ed valve tool. It might save you the 
price of a new motor block. We are 


| 
| 
| 





under the fenders, around the 
wheels nor in those _ inaccessible, 
underneath places on body and 


chassis—impossible for you to reach 
|by ordinary methods of washing 
cars. 

“One trial means satisfaction for 
you—another customer for us. 

“In case you are unfortunate 
enough to meet with a wreck, we are 
on the job toserve you. A special de- 
partment is devoted to straightening 
bodies, doors, etc. We carry a line of 
lacquer matching the color of your 
car exactly, and in a few days your 
car will be back on the road again. 


. |Our spray system of refinishing is 


the very latest and skilled labor in 
this department insures you of a 
first class job at a reasonable price. 

“Flat Rate—Do you know its 


|meaning? We will just tell you in 


advance just what your bill will be. 
It should be very gratifying to you. 


your car.” 
That is what we call construc- 


average American is 
minded. He knows about machinery 
tell him 


what a certain piece of 


machine equipment is capable of do- 





Silent. 


CLUTCHLESS GEAR SHIFTING 
is- Silent Salesmanship! 


to shift, even though the engine might labor. 


ing and how it can save him money 
you are getting a double effect; ap- 


No surprise party when you come for | 


tive promotion of service sales. The | 
mechanically 


and is interested in it. When you | 





You'll agree it’s the difference between a 1933 
motor car and an old one that persuades a man 
to let go his old car and take a new one today. 

Style alone won't do it... there are a good many 


pealing to his taste for mechanics 
and to his pocketbook. That is good 
promotion. 


FRANKLIN ADDS TWO 
NEW. DISTRIBUTORS 


Syracuse, N. Y., May 2. — The 
Franklin Automobile Company an- 
nounces two new distributors, F. C. 
McDonald, veteran automobile dis- 
tributor of St. Louis, Mo., and R. J 
Albrecht, former Franklin dealer in 
Pittsburgh. 

Frank McDonald has been St. 
Louis distributor for Willys-Over- 
land for the past two years. Located 
at 3000 Locust for fourteen years in 
a two-story building 100x150 feet, 
the McDonald store has become one 
of the landmarks in St. Louis auto- 
mobile history. Mr. McDonald is 
president, with L. T. Fuller vice- 
president and J. A. Walde secretary. 

In Pittsburgh the franchise has 
been awarded to Motor Industries 
Distributors, Inc., which is headed 
by R. J. Albrecht, who for four years 
has operated the Franklin dealer- 
ship in Pittsburgh's north side. 
new Frauklin headquarters are at 
5201-5207 Liberty Ave. 





Then, even though you 
your new-car sale, the fact 


The | 












ERSKINE RESIGNS 
FROM WHITE CO0.; 
BEAN CHAIRMAN 


(Continued from Page 1) 


tion of stock control of the company 
by Studebaker Corporation in 1932. 


M. Bean continues as president of 
White. 

Directors were reduced to eight 
from thirteen. In addition to Mr. 


Erskine, the following directors were 
not re-elected: H. D, Church, George 
F. Russell, George W. Smith, Jr., A. 
J. Chanter, K. B. Elliott and R. E, 
Lee. The following new directors 
were elected: J. H. Watson, A. G. 
Rumpf and J. S. Condit. 

H. S. Vance and P. G. Hoffman, 
both receivers for Studebaker Cor- 
poration along with Mr. Bean, were 
re-elected directors of White. 


THERMOID 

Trenton, N. J., May 2.—Thermoid 
Company and wholly owned subsidi- 
aries report for the quarter ended 
March 31 a net loss after depreci- 
| ation, interest and other deductions, 
| $103,363, against $106,685 loss in 
‘first quarter of 1932, 








may be unable to close 
that Automatic Clutch 


Control can be installed on the old car at small 





the only service station in this vi- 
cinity with this equipment. It is an 
expensive tool, but it improves our 
service. 

“The small motor service press 
supplies, in one compact unit, the 
services of a number of tools es- 
sential for handling light pressure 
and straightening work. 

“It is especially useful for align- 
ing connecting rods with piston 
pins, straightening bent or twisted 
connecting rod bearings to arbor, re- 
bushing connecting rod upper end, 
straightening camshafts and crank- 
shafts, cleaning piston ring grooves, 
fitting rings to piston, checking pis- 
ton for roundness, rebushing spin- 
dies and arms, relining inner and 
outer brakes and rebushing springs. 

“Electric grinders of all kinds cut 
the corners on our work and your 
pocketbook. 

“This machine is a great time- 
saver, with the enormous pressure 
of thirty tons it will straighten 
bent parts with ease and handle 
jobs in a much more efficient man- 
ner than the old hammer and 
sledge. It cost a lot of money, but 
it adds to our shop equipment and 
saves on expensive labor. 

“Our overhead trolley system in- 
creases production and saves time. 
With this hoist we can lift your en- 
tire car from the floor. In repair 
work a system of this kind is very 


folk who aren't as yet “aerodynamic-minded.” 

Other than style, what bigger, more dramatic 
difference can you point out in the 1933 motor 
cars than the difference which Bendix new and 
Improved Automatic Clutch Control makes in 
driving delight ? 

No clutch-pushing! Every shift of the gears 
noiseless, smooth, PERFECT! No “fussing” — no 
critical “timing’’—no concern of any kind needed 
to change gears like a veteran every time! Why, 
it’s a continued invitation to every driver to 
use precisely the correct gear for each grade 
and traffic condition! Far easier on the chassis 
surely, than the old familiar reluctance 


BENDIX 





NEW AND IMPROVED . 


AUTOMATIC 


CLUTCH CONTROL 


cost will often bring you a profitable service sale. 
Write for a copy of “The Bishop's Punch,” an in- 
teresting booklet on Clutch Control. Use coupon. 


BENDIX PRODUCTS CORPORATION 


B-K VACUUM POWER DIVISION 


401 Bendix Drive, South Bend, Indiana 
(Subsidiary of Bendix Aviation Corporation) 


Please send me a copy of “The Bishop's Punch.” 


Name 


Address 


City Ne 


Make of Car Handled. 











SELF-MAINTENANCE 
- OF TRUCK FLEETS AND 
ORGANIZED SERVICE 


(Continued from Page 3) 


to require the driver to perform this 
work. If the latter is the case, some 
provisions must be made to have 
someone perform this phase of 
maintenance. If a number of ve- 
hicles is operated that will warrant 
the hire of at least one man to pe2r- 
form this duty, and the purchase of 
the necessary equipment, the writer 
believes that it would be economy to 
do so rather than “farm the work 
out” to a manufacturer’s service sta- 
tion repair shop or any other or- 
ganization. 

Second Phase—Fleet operator’s 
maintenance embraces inspection 
with enforcement and correction of 
the first phase of maintenance, The 
first and second phases of mainte- 
nance together form preventative 
maintenance for which the fleet su- 
perintendent is responsible. In the 
event the fleet superintendent’s time 
does not permit him to make these 
detailed mechanical inspections and 
the number of vehicles does nct 
warrant the hire of an inspector, it 


would be more economical to send | 


the vehicle to a manufacturer’s ser- 
vice station or any other competent 
organization to have periodical in- 
spections made. 

Third Phase—Unit replacement. 
Commonplace maintenance and re- 
pair of motor vehicles through re- 
moval of unit assemblies which are 
unserviceable or in need of repair 
and their immediate replacement by 
a new or serviceable assembly. It 
further contemplates the exchange 
of unserviceable unit assemblies for 
serviceable ones of the same make, 
with the fourth phase of mainte- 
nance which is performed in a cen- 
tralized unit repair shop, manufac- 
turer’s service stations or the fac- 
tory, without making any attempt 
to repair unit assemblies in the third 
phase of maintenance, except such 
minor repairs as those that require 
no tear-down and for which the 
spare parts are immediately avail- 
able and economical to be carried in 
stock in the third phase of main- 
tenance. In the event that there is 
sufficient demand for the equipment 
necessary to perform this work and 
competent personnel can be kept 
busy performing this phase of main- 
tenance it would be economical for 
the fleet operator to perform such 
maintenance, 

Fourth Phase—Unit Repair. The 
unit repair embraces the “tear- 
down” and repair of any or all unit 
assemblies which are used in the 
motor vehicles of the fleet. It re- 
quires a balanced personnel organi- 
zation of highly technical mechan- 
ics, classified and qualified in ac- 
cordance with the various trades— 
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worn pistons, rings and wrist pins 
have to be replaced and the cylin- 


ders rebored, this repair work can 
be done by the third phase of main- 
tenance by replacing the worn block 
with a new or serviceable block, 
fitted with new pistons, rings and 
wrist pins. The regrinding of the 
unserviceable block and fitting same 
with new wrist pins, rings and 
| pistons, would be Classified as the 
;fourth phase of maintenance. This 
|}class of work would be performed 
|by the fleet operator providing he 
has sufficient cylinder blocks to re- 
grind that would keep at least one 
man and the necessary cylinder 
grinder or honing machine busy 
leach day. Unless the amount of re- 
| pair work of this nature warrants 
the expenditure for the necessary 
equipment, the interest on the 
money invested and the rent for 
the floor space required to do the 
work and the hire of the necessary 
mechanics, it would be more eco- 
nomical to “farm the work out” to 
a manufacturer’s service station re- 
pair shop or factory. 

| This example of replacing pistons 
and regrinding cylinder blocks shows 
that it would be difficult to deter- 
mine what the minimum number 
of vehicles should be to justify the 
establishment of a self-maintenance 
organization. The question should 
be broken down into the various 
phases of maintenance by asking 
what the minimum number of ve- 
hicles should be to justify the instal- 
lation of a cylinder grinder or hon- 
ing machine, and the hire of a singie 
purpose machine operator, or by 
asking what the minimum number 
of vehicles should be to justify the 
purchase of a brake drum lathe and 
brake drum relining and riveting 
machine, etc. The writer will leave 
to the reader the answer to the 
question what the minimum num- 
ber of vehicles should be to justify 
the installation of a crankshaft 
grinding machine and the hire of a 
mechanic to operate same. Unless 
such an expensive piece of apparatus 
can be kept in operation at least 











eight hours each working day, it will 
be economy to “farm the work out” 
to machine shops that specialize in 
this work or manufacturer’s service 
station repair shops or factory, 


‘New Dealers 
| Appointed | 


ARKANSAS 


Hudson-Essex—E. G. 
Bentonville. 


CALIFORNIA 

Graham-Paige — Franzke Auto 
Company, Fresno; Pichetti Brothers, 
Inc., Palo Alto; Hetzel-Phipps Mo- 
tors, Santa Barbara; Herbert D. 
Bell, San Francisco; Pichetti Broth- 
ers, Inc., San Jose; Paul Clark, San 
Diego. 

Hudson-Essex—Elvin 
Anaheim, 


Luekens, 


E.. Webb, 


ILLINOIS 
Graham-Paige—Z & S Motor 
Sales, Danville. 


INDIANA 
Hudson-Essex — College Motor 
Sales, Indianapolis; Rayl Motor 


Company, Kokomo. 
Nash—Ward Brothers, Aurora. 


IOWA 
Graham-Paige—Joe Wachtel, Ar- 
nolds Park; Motor Inn, Sheldon. 


KANSAS 
Graham-Paige — Swenson Motor 
Company, Manhattan. 
Hudson-Essex—W. F. Bradbury, 
Independence. 


KENTUCKY 
Graham - Paige—J. D. Smith, 
Ghent. 
MARYLAND 
Graham-Paige—Ortell Motor Car 
Company Baltimore. 
Hudson-Essex—The Easton Motor 
Company, Easton, 


MASSACHUSETTS | 
Graham-Paige — East Cambridge 














Motor Sales, East Cambridge; Mer- 
ritt O. White, Inc., Quincy, 


MICHIGAN 
Hudson - Essex — R. W. Hollister 
Motor Sales, Detroit; Stewart Sales 
Service Company, Mount Clemens. 
Nash—Henry Schmid, Sons, De- 
troit. 
MINNESOTA 
Graham-Paige—Hale & Gordon, 
Duluth, 
NEW JERSEY 
Graham - Paige — Lewis & Keslo 
Franklin, 
Nash—National Motor Sales Com- 
pany, Inc., Ridgewood. 
NEW YORK 
Graham - Paige — Murray Motors, 
Inc., Bronx, New York city; Tilden- 


Hudson-Essex — George 
Britton, Greenville, 
VERMONT 
Nash—C. H. Goss Company, Bur- 
lington; C. H. Goss Company, St. 
Johnsbury, 


Taylor 


VIRGINIA 
Hudson-Essex—Willys Sales and 
Service, Fredericksburg. 
WASHINGTON 
Graham-Paige — Hillyard Motors, 
Inc., Bellingham; Hanson Brothers, 


Mount Vernon. 
Hudson-Essex — Wenatchee Mo- 


tors, Inc., Wenatchee. 
WEST VIRGINIA 
Hudson-Essex—Hentfetta Motors, 
Martinsburg; K. E. Millington Motor 
Sales, Wellisburg. 


Flatbush Garage, Brooklyn; Hammel| Nash 
Motor Sales Company, Ellenville; imuan & Ross, Inc, 
Fort Johnson Garage, Fort Johnson; WI SCONSIN 


Armand L. Wilbur, Schenectady; 
Kissling Motors, Inc., White Plains; 
Eddy Motor Company, West War- 
wick, 
Hudson-Essex—Slawson & Sons, 
Olean. 
Nash—Nash Overland Sales & 
Service, Inc., Niagara Falls. 
NORTH DAKOTA 
Hudson - Essex — C, T, Thompson, 
Grand Forks. 
OHIO 
Graham - Paige— Ralph Troxell, 
Greenville; Wilbur Jones, Ironton, 
Hudson - Essex — Wullenweber 
Motors, Westwood, Cincinnati. 
Nash—Triangle Motor Sales, Day- 
ton, 
OKLAHOMA. 
Nash—F, A, Jennings Motor Com- 
pany, Ponca City. 
PENNSYLVANIA 
Hudson-Essex—Henry W. Fidam, 
Hazleton; Ben Rubin, Puxsutawney. 
SOUTH DAKOTA 
Graham-Paige—Huron Sales Com- 
pany, Huron. 
TENNESSEE 
Graham-Paige—Strickland - Rus- 
sell Motor Company, Nashville. 
Hudson-Essex — Wortham Service 
Station, Milan. 


Graham-Paige — Juneau Motor 
Company, Milwaukee; Krueger Auto 
Company, Oshkosh; Sheboygan 
Motor Car Company, Sheyboygan. 

Hudson-Essex — Struensee Motor 
Company, Fond du Lac; Walter Day, 
Horicon; H. W. Kuester Garage, 
West Bend. 

Nash—Plymouth Nash Company, 
Plymouth. 

Hudson-Essex—A. Wilson & Sons, 
Berlin; Lenz Auto Company, Little 
Chute; Hennes Auto Company, Kau- 
kauna; Bodger Garage, Tomahawk. 


GOTHAM SERVICE MAN 
TALKS TO CONN. GROUP 


Derby, Conn., May 2.—More than 
eighty repair men, car dealers and 
guests from New Haven and New 
York attended a banquet at Actor's 
Colony Inn here April 22, held un- 
der auspices of the Automotive 


Service Men’s Association of An- 
sonia, Derby, Shelton and Seymour, 

Benjamin Beyer, president of the 
Automotive Service Men’s Associa- 
tion of the Borough of Manhattan, 
New York, was the principal speaker. 








Ten Passenger Car Sales Leaders for March, 1933 


REPORTS PUBLISHED AS 


THEY COME IN 


Returns for today: Colorado, Iowa, Maine, Mississippi, Nevada, Tennessee and Wyoming 
In this table: 47 states and the District of Columbia 


States Sales! 


| 





February, 1933, figures will be found on page 7 


| 


| { { 
MAR., 1933 | FIRST | SECOND | THIRD | FOURTH | FIFTH | SIXTH | SEVENTH | EIGHTH | NINTH | TENTH 
| | | | { 
































that is, electricians, welders, engine | Indiana 2677 | Chev 880 Ford 542 Ply 


repairers, carpenters, painters, up- 
holsterers, and et cetera—to repair 
the various unit assemblies of the 
motor vehicles involved. Unless the 


fleet operator has sufficient amount | Louisiana 536 Chev 


of repair work to keep at least one 

















each of the above highly technical | Maryl’d 1002 Chev 


mechanics and the necessary equip- 
ment busy, the work should be sent 





to manufacturer’s service station | Mich. — 3284 | Chev 


repair shops. 


Fifth Phase—Reconstruction. Em-| Miss. 


braces reclamation and salvage of 


Jnotor vehicles, unit assemblies and | 


Sub-assemblies, including manufac- 
ture of parts and sub-assemblies re- 
quired to rebuild unit assemblies 
and vehicles. Unless the fleet oper- 
ator has a sufficient amount of work 
to keep the necessary personnel and 
equipment required to do this work 
busy at all times, the writer believes 
that it would be economical to 
“farm the work out” to qa manu- 
facturer’s service station repair shop 
or factory. 
SUMMARY 
The above system of maintenance 


can be more clearly explained by | 


the following: 

It is not believed that the first 
and second phases of maintenance 
require any further 
However, the following example will 
illustrate how the third, fourth and 
fifth phases of maintenance should 
be operated. It is generally ruled 


that a vehicle can be operated for 
approximately 50,000 miles, and the 
Only maintenance that will be re- 
quired can be performed by the 
first and second phases of main- 
tenance. After the vehicle has trav- 
eled 50.000 miles and assuming that 


explanation. | 





























































































































Alabama 453|/Chev 273| Ford 78 | Ply 31| Pontiac 20|Dodge  12{ Buick 7| Stude 5|Au-Ch-R 4{E-H-O-Pa-W 2| * 1 
| Arizona 185 | Chev 74 [Ford 32| Pontiac 15/Dodge 14| Buick 13 | Ply 12 | Olds 9|Rockne 8 | Essex 4 | Willys : 
| Arkansas 495 | Chev 251 | Ford 123 | Ply _60 | Dodge 21|Pontiac 14| Buick 9|Chrysler 4/ Rockne 3 | DS-Re 2\|* a. 
| Cal. 5883 Chev 1708|Ford —_1207| Ply 763 Dodge  300|Pontiac 252|/Buick 232|/De Soto 180|Essex  139| Olds 133|Rockne 132 
| Colorado 488/Chev —_154| Ford 105 | Ply 92|Dodge  21|Pontiac 19|Buick — 18|Ch-E 12 | Willys 8|N-O 7/R-S 5 
|Conn. 1223 Chev _344| Ply 185; Ford 171|Pontiac 110|Buick 71|Dodge —_70| Olds 43|Essex _34|De Soto 28|Chrysler 26 
| Delaware 265 | Chev 99 | Ford 61 | Pontiac 25 | Ply 21|B-O 12|Chrysler 9 |E-Pa 5|DS-R-W 3[LS 2\|* 1 
|Florida 1315| Chev _423/ Ford _316 | Ply 159| Austin 117|Pontiac 56|Dodge 51|Buick 39|Essex _—29| Willys _—-22| Olds 17 
| Georgia 997|Chev _ 436 | Ply 150|Ford 114) Pontiac 57|Buick —_53|Dodge _30| Olds 24|/Graham 17|Austin  16|Chrysler 15 
‘Idaho —_157 | Chev 50 | Ford 42 | Ply 29|Dodge 10|Pontiac 8) Willys _6|E-O 4|B-N-Re_ 1| | 
| Illinois 5053/Chey 1323|Ford 1091 | Ply 744| Pontiac 338|Dodge 244] Olds 227|Buick 210/DS 128 | Chrysler114 | Willys 85 
c 412 | Pontiac 160|Dodge 106 Olds 89|De Soto 73 | Essex 70 | Buick 62|Rockne 57 
|Towa _-'1157|Chev _—434| Ford —252/| Ply _—='128| Pontiac 84|Dodge _56|Essex _—38 | Olds 28|Rockne 25|Buick _23|Chrysler_ 22 
|Kansas 635|Chey 246|Ford _135 | Ply "84| Pontiac 40 | Essex 19| Willys 18|Rockne 17|Buick 16|D-S 10 | Olds 4 
|Ken,  1029|Chev  364|Ford 211 | Ply 179 |Dodge 70 | Chrysler 32|Pontiac 30{Rockne -28|Buick 21 | Olds 17|DS-E-S_ 11 
219 | Ford 166 | Ply 47 | Dodge 27 | Olds 14 | Buick 11 | Pontiac 8 | Nash 7|Ch-E 6| De Soto 5 
|Maine 453 Chey  133/ Ford 88/ Pontiac 53] Ply 49 | Buick 22 | Essex 17|Dodge  12|G-N-O-R 11] Stude 6|Packard 5 
| Ma 382|Ford 188|Ply  101|Pontiac 76|Dodge 38|Buick 35|Ch-O 29|Essex 23|Graham 20/De Soto 14 
|Mass.  3261|/Chev  950|/Ford  699| Ply 317| Pontiac 283|/Buick ~-140|Dodge  130| Olds 124|Essex 117|Chrysler 70| Nash 59 
1013|Ford  990/|Ply 268 | Pontiac 235|Dodge 145 | Olds 127|Essex  108|Buick  91|De Soto 44|Rockne 42 
Minn. 1792|Chevy  766|Ford 335 | Ply 182| Pontiac 110{B-O 61|Dodge  47|Willys  29/R-S 28 | Hup 27|Chrysler 26 
M 392: Chev 236 | Ford 75 | Ply 28|Pontiac 16|B-D 6 | Willys 4| Au-R 3/* 7  £2/GL-Pa 1| 
| Missouri 4111 Chevy 1411 | Ford 849 | Ply 736| Pontiac 224|Dodge 202] Olds 93 | Buick 87| De Soto 75| Chrysler 66|Rockne 64 
Montana 600/Chev —_202/Ford —_—114/ Pontiac 76 | Ply 62|Buick 26|Dodge 24|Nash  14|Rockne 13|Essex 11|Chrysler 10 
Nebraska 789|/Chev —_ 315 | Ford 187 | Ply 101|/Pontiac 57| Olds 24(B-D-W 16] Essex 11|G-R 9|Chrysler 7|De Soto 4 
Nevada 71 Chev 34| B-F 10 | Ply 4|O-Po 2|* 1| | | | 
N. Hamp. 313|/Chev _105| Ford 82 | Ply 26|Pontiac 15/Buick 14/O-R 12|E-S 9|D-N 7|De Soto 4|Chrysler 3 
N. J. 3428|/Chev 1040|Ford —_—‘639| Pontiac 376) Ply 335| Buick 176|Dodge 132{ Olds 130| Essex 70|Rockne 66|De Soto 56 
N, M. 122 Chev 52 | Ford 22 | Ply 20 | Pontiac 9 | Dodge 6|Chrysler 4{| Buick 3 | Stude 2|* 1| 
N. York 10758 | Chev. 3250, Ford _1873 | Ply 1209| Pontiac 871|Buick 605|Dodge 499| Olds 435 | Chrysler 266|Stude 245 | Essex 218 
N. Caro. 907 | Chev 383 | Ford 196 | Ply 117| Pontiac 51| Dodge 34| Austin 29) Essex 24|Chrysler 18{| Buick 15|DS-O 7 
N. Dak. 221 | Chev 91 | Ford 41 | Ply 30|Pontiac 16 | Buick 7 | Dodge 6 | Ch-O 5 |DS-R 4|E-S-W  3{Nash 2 
Ohio —_3911|Chev _1272| Ply 692|Ford 613|Dodge 224|Pontiac 191|Buick 119|DS-O 109|Chrsyler 106| Rockne 78| Essex 68 
Oregon 529|Chev _159|Ford _123| Ply 82; Dodge 36;Pontiac 24|Buick 17|Ch-E-N 13/| Olds 10 | DS-G 9] Stude 5 
|Penna, 6969 | Chev 2191 | Ford 1245 | Ply 959! Pontiac 512|Dodge 376| Buick 283 | Olds 267| Chrysler 189 | Essex 147| De Soto 106 
Rh. Isl. 546|Chev 155 | Ford 100 | Ply 76|Pontiac 49|Buick § 36|Chrysler 22|De Soto 17|Stude 13 | D-E 12 | Olds 11 
S. Car. 531|Chev _-239|Ford ~—_—-106|Ply —55| Austin 31|Buick _17/|Pontiac 14|D-E 13 | Olds 10|Chrysler 8| Willys 6 
|S. Dakota 222/Chev —_‘90| Ford 39 | Ply 25|Pontiac 11|Rockne 9|Dodge | 7|B-Ch-O 6|E-W 5|Stude 4|Graham_ 3 
Tenn, 447|Chev 200/Ford _69/| Ply -62|Pontiac 20/ Austin 17/D-O 12|Chrysler 10 | Essex 9 | Buick 6 | R-W 5 
|Texas 4095 |Chev 2038 Ford _889|Ply 398 | Pontiac 211|Buick 104|Dodge 100 | Chrysler 67|Rockne 56/Olds  47|Essex 32 
Utah 304|Chev _113 | Ford 52 | Ply 45 | Buick 16| Pontiac 12 | Essex 10| Olds 9 | Ch-G 8|Rockne 7|De Soto 6 
Vermont 148|Chev _50| Ford 27 | Ply 22| Pontiac 12 | Essex 8|Dodge _7| Buick 5 | Olds 4 1Ch-Ds-G-Pa-Ra/ 1 
| Virginia 1343/Chev _503/Ford _315| Ply 190 {Pontiac 97|Dodge 60|Buick —_37|Essex _34| Olds 29| Chrysler 17|Hu 14 
Wash. 878 Chev 229 | Ford 213 | Ply 130 | Olds 55 | Dodge 54| Pontiac 41] Buick 30|Chrysler 21! Stude 19|G-R 14 
W. Vir. 550|Chev 192 | Ford "116 | Ply 75 |Dodge 38 | Pontiac 27 | Olds 15|Essex_14| Chrysler 12|Buick _11|/Rockne 10 
Wis. 1464[Chev _438|Ford “" 290|Ply —_—‘:186 {Pontiac 104|Dodge _ 83 | Olds 50|Buick 48|Rockne 44|Essex 40 | Nash 32 
Wyoming 130 Chev 54 Ply —_—«22'| Ford 17|Dodge _8| Buick 6|Pontiac 5|De Soto 4|E-O-W  3|Ch-R 2 | Nash 1 
D. Col, 1051 | Chey 296|Ford 282 | Ply 82| Pontiac 77|Dodge 56| Buick 48 | Olds 28| Chrysler 25 | Essex 21|Graham 16 
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Send in your story in the form of 
let us get it ready for publication. 


you commissions. 
* Dealers read this page. 
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Retail Salesmen 


a 
cent, greater than for batteries in | 


This department is devoted to the interests of the retail sales divi- |' passenger ca vies 
r car ser , 


sion of the industry. Salesmen, this is your department. 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. 
your own experiences, success, failures to help your brother salesmen. 


Automotive 
It wants you to pass on 


a letter, or even a postal card, and 
Your achievement or your mistake 


may help another salesman to make sales or avoid errors that cost 
Give us the benefit of your reactions on 


these problems that affect the work) of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


FLEET OWNERS MUST BE SOLD | 


SERVICE, NOT PRODUCTS 


In the current issue of t the Prest-O-Lite News Letter 
there is a very interesting article embodying some excellent 


advice on making fleet sales 
statistics on fleets and their 


of batteries. There are some 
methods of handling battery 


maintenance and replacements which will be of great use 


to any battery salesman. 
However, the general interest in 
this article lies in the fundamentals 


of good salesmanship in the field of | 


commercial fleets. These basic rules 
apply not only to batteries, but to 
tires and replacement parts, acces- 
sories and a dozen other products in 
the after market, which fleet owners 
buy in wholesale lots instead of in 
individual units. We present a part 
of this article for the salesman who 


is going after this increasingly im- | 
portant fleet business in the after | 


market. 

Do you realize the importance of 
fleet business? If not, here are some 
facts to help you see ihe scope of 


e- 


| 


this market—some hints to help you 
cash in on it: 

Counting all fleets of ten units or 
| more, there are 18,200 fleets in the 
|country—and their average owner- 
ship is eighty-two or eighty-three 
cars, trucks or buses. 

A questionnaire sent at random to 
|a@ number of these fleet owners un- 
covered the following facts of inter- 


/no battery departments 





fleet use 
months. 


}est to battery stations: 
Seventy-three per cent, of the fleet 
cars are battery equipped. 

The average life of batteries in | 
less than eighteen | instruments, 


is 


Their average sale price is 59 per 














Except for charging equipment, 
67 per cent. of the fleet owners have 
in their 
shops; 39 per cent. do not have even 
a charger. 

Thirty-two per cent. farm out all 


|of their battery work; 69 per cent. 


farm out some of this work. 
These figures show that both for | 


, the sale of batteries and the serv- | 


icing of batteries it pays to go after 
the fleet business. | 

But do not make the mistake of | 
thinking you can get this business | 
just by wishing for it. To get it| 
takes advance preparation, a good 
mailing list, the right kind of mail- 
ing matter, and continued follow- 
up with personal calls. 

Salesmen most successful in get- 
ting fleet business find that it is 
usually best not to try to sell bat- 
teries on the first call. Instead they 
talk battery service in an effort to 
have all the batteries in the fleet 
checked by the salesman’s company 
at regular intervals. This checking 
is either done in the fleet garage 
or at the service station, preferably 
the latter, because of the accurate 
testing instruments available there. 

The inspections are not alone for 
the purpose of watering but to see 
that connections are tight, termi- 
Fate clean, and that the charging 
rate is right for the condition under 
| which each individual car is op- 
erated. 


Much of the trouble experienced 


with batteries on commercial cars 
is due to incorrect charging rates 
and can be prevented only by sys- 
tematic check-ups with accurate 
Offering to take over 
the checking is a splendid entering 
wedge to the business. 


: 





And How They 


A series of brief earthen of outstanding motor car 
and truck merchants. 
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OUR LEADING DEALERS 





Got That Way 






CLIFFORD W. McELROY 


Distributor of Republic, 


Sterling and La France 


in Minneapolis 
The subject of this sketch was born in 1888 at Woods- 
lee, Ont., where he grew up. He attended the public schools 
at Windsor, Ont., and the Collegiate Institute in that city. 
His early ambition was to be an architectural draftsman, but 
fate willed it otherwise, and he drifted into the automotive 


industry at Detroit. 

A hurried review of his busy busi- 
ness life shows that in 1909 and 
1910 he was with the United States 
Rubber Company, at Detroit; 1910 
to 1913, he was with the Burroughs 


Adding Machine Company, as 
branch manager at Montgomery, 
Ala. In 1913 and 1914 he was the 


Burroughs branch manager at 
Savannah, Ga., and from 1914 to 
1916 he operated the Detroit Acces- 
sory Company. 

From 1916 to 1918 he was engaged 
in selling tractors in Oklahoma and 
Texas. In 1918 he went with the 
Republic Motor Truck Company, 
serving as district representative in 
the Mid-Western states until 1921, 
when he became associated with 
Canadian Ruggles as Western sales 
manager, continuing until 1922, when 
he was advanced to general sales 
manager of that organization. 

From this position he went to that 





Ten Passenger Car Sales Leaders for Feb., 1933 


March, 1933, figures will be found on page 6 

































































































































































FEB., 1933 FIRST | SECOND | THIRD | FOURTH FIFTH | SIXTH | SEVENTH EIGHTH | NINTH | TENTH 
States Sales! ' | | 

Alabama 538! Chev 277 | Ford 84 | Ply 53| Pontiac 21! Dodge 17 | Willys 15 | Austin 14 | Buick 13|!Rockne 12!Chrysler 9 
Arizona 158|Chev _—‘67|Ford —«-24| Pontiac +15|/Buick 10|0-P 7|D-W 6|Rockne _5|Chrysler 4|DS-E 3|Stude 1 
Arkansas 844|Chey 437 | |Ford _202|Ply ___—«98| Dodge 47|Pontiac 21|Buick 10|Ch-DS 5] 7O-R 4{|Nash 3|\s-w =o 
Cal. 5198|Chev _1635|Ford —_798 | Ply 752|Dodge _236| Buick 234| Pontiac 229| Rockne 162|De Soto 153| Chrysler 124|Olds _111 
Colorado ott (Chev 231 | Ford 125 Ply 105|Poniac 51 | Dodge 38| Buick 37/ Willys 22 | Essex 20 | De Soto 12 | Ch- h-O-R 11 
Conn. 975/Chev _334/Ply _—*'142| Pontiac 95|Ford 84|Buick _64| Dodge ao -27| Chrysler 26 | Essex 24|/DS-Pa 16 
Delaware 219 |Chev 95 | Ford 39 | Ply 20 [Pontiac 17{B-O 9|Essex 6 | Ch-Ds-R 4|Cadillac 3 | N-W “2{* i 
Florida 1548|/Chey _560|Ford 343 [Ply 183] Austin 120| Pontiac 73|Dodge 52|Buick  48|Ch-W 28; Essex  27/Olds _—i14 
Georgia 212|Chev - 92/Ford  _29|Ply __—«25| Pontiac 14/Buick _11| Olds 7|ch-D-G-Pe85|CoH 2, ~~ ~~ +1. 
Idaho 94|Chey  41| Ford 16| Ply 13 | Dodge 7|N-R 7] Buick 2\* 1| | | 

Illinois 3801|Chey 1121 [Ford ~~ 641 | Ply 524 | Pontiac 270 [Buick 182 |Dodge 180|Olds _166| De Soto 112 {Stude  85|Chrysler 69 
Indiana 1474|Chev  481|Ford 298) Ply 213| Pontiac 69|Dodge 65|De Soto 56| Willys 46 | Olds 44|Essex  43|Rockne 35 
Iowa 926|Chev _381| Ford —_—193| Ply 104| Pontiac 60|Essex  34|/Dodge — 30 | Olds 22 | Buick 20|Rockne 16) Chrysler 14 
Kansas 632|/Chey _270| Ford _111 | Ply 87| Pontiac 34|Buick  25|Fssex _—_20|Dodge _19| Olds 13|Rockne 10/Chrysler 8 
Ken. 1092 |Chev 491/|Ford 180 | Ply 144 |Dodge 72/| Pontiac 28|Rockne 23{ Willys 21 | Ruick 20 |Ch-E 19 |De Soto 16 
Louisiana 90¢|Chev —_ 453 | Ford 198|Ply  58|Dodge  38|Pontiac 25 | Buick 18|Olds _—*'17| Rockne 15| Nash 12] Austin 11 
Maine _303|Chev _—108/ Ply 43 | Ford 39| Pontiac 30|Buick —_15| Olds 11|Dodge —_10 | Essex 9|N-S 7\Graham_ 6 
Maryl’d 1198|Chey  488| Ford 166 | Ply 147!Pontiac 84|Buick 54|Dodge  36| Olds 35 | Chrysler 30|Rockne 23|Stude 21 
Mass. 2683|/Chev _937|Ply _—«295 | Ford 290 | Pontiac 244| Buick 163|Olds  104|Dodge 102|Essex 85|Nash  60|Stude 59 
Mich.  4063|Chev  1387|Ford 745 | Pontiac 361 | Ply 286 |Dodge 243 | Olds 240 |Buick 156 |Essex 142 | Rockne 86 | Chrysler 65 
Minn. 1107|Chev  504/Ford 149;Ply | 98|Pontiac 74|Buick 38 | Olds 26|Stude 31 / Chrysler 30| Willys 24 | Dodge _ ~ 
Miss. 444/Chev 275 | Ford 78|Pontiac 25 | Ply 23|Buick 12|Dodge 10|N-R  4|Chrysler 3/D-wW 2/* 1 
Missouri 3941/Chev —_ 1531] Ply 692|Ford 519| Pontiac 227|Dodge 180|Buick 123 | Olds 97|De Soto 85|Essex 66|Chrysler 65 
Mont. 31|Chev  9/ Ford 8| Ply 6 | Olds 2/* 1} | | | | 

Nebraska 385|Chev 141 | Ford 89 | Ply 43| Pontiac 26 | Olds 12/B-D 13 | Willys 9 | Stude 7|\Ch-R 6|N-Pa 5 
Nevada 77 | Chev ;___21 | Ford 15|Pontiac 12] Ply 1l|Buick —8 | De Soto 3|S-W 2\Ch-D-O 1| | 

N. Hamp. 272;Chey _106| Ford 44 | Ply 33|Pontiac 15|Rockne 13|D-O 10|B-E-S 8; Nash 4|DS-G 3 |Pa-Re 2 
N. Jersey 3192|Chev 1059|Ford 366 | Ply 359 | Pontiac 354/Buick 207 | Olds 137 |Dodge 120|Chrysler 90|Stude  67|Rockne 65 
N. M. 154 | Chev 67 | Ford 28 | Ply 16|Dodge 11|Pontiac 9j Buick 6 | Olds 5|Ch-R 3|* 1| 

N. York 9124|Chey 3007| Ply 1004|/Ford  968| Pontiac 795|Buick 620|Dodge 500|Olds  396| Chrysler 252|Essex 206/Stude —_203 
N. Caro. 1099|Chev _478| Ford _253 | Ply 121| Pontiac 58|Buick 31|Dodge 28|Chrysler 24|Austin 21|Essex 15/Olds 14 
N. Dak. 112 | Chev 46 | [Ford 27 | Ply 10|Pontiac 9 | Buick 7 | Olds 4|D-H 2\* 1| | 

Ohio 4527; Chev _1586| Ford _723 | Ply 595| Pontiac 282|Dodge 269|Buick  154| Olds 143| Chrysler 96|De Soto 93{Rockne’ 91 
Oregon _ 367 | | Chev 111 | Ford 73 | Ply 60 | Dodge 25| Pontiac 20; Stude 14| Nash 13|Chrysler 12 | Buick 10 | Willys G 
Penna. 5483|Chev 1869|Ford _693 | Ply 674| Pontiac 411|Dodge 302| Buick 296|Olds | 203|;Chrysler 179|Essex 150|De Soto 98 
Rh. Isl. 489/Chev _198| Ply" 53 | Pontiac a 42| Buick 36|De Soto 25|Dodge 10| Nash 9|Rockne 8(|Ch-S 7 
S. Car. 418|Chevy 181 | Ford 91/Ply  48j|D-Po 18|Austin  14/|B-E 10 | Chrysler 6 | Willys 5 | Nash 4|DS-R 3 
S. Dakota 234 | Chev 91 | Ford 43 | Ply 24| Dodge  19|Pontiac 18|Rockne 11 | Buick 8 | Stude 5 | Ch-O 4 | Essex 2 
Tenn. 835|Chev  381|Ford 133! Ply 117 Austin 34|Pontiac 32|/D-W  18| Buick 17|E-O-R  13|Chrysler 10;|D S-S’ 8 
Texas 3280|Chev 1649|Ford  613|Ply 283 | Pontiac “{68 | Buick 129 | Dodge 95 | Chrysler 67 | Rockne 64 | Olds 45 |Essex 26 
Utah 147|Chev «66 | Ply ~—S.28| Ford —-24| B-D 5|Pontiac 4!E-O 3 Stude  2(/* eee es 

Vermont 130 | Chev 50|Ford 18) Ply 14| Pontiac 11 | Olds 8 | Buick 7 | Essex 6|Ch-R 3|D-G-Re 2|* 1 
Virginia 1139 | Chev 491 | Ford 200 | Ply 123|Pontiac 83 | Dodge 56 | Essex 27 | Buick 26 | Chrysler 22,|De Soto 20| Olds 19 
Wash. 499/Chev _—149|Ford _114| Ply 60|D-Po  29|Chrysler 20|Buick 18|Nash  14/O-wW  13/Stude —7|Rockne ‘6 
W. Vir. 619| Chey 205 | Ford d 136 | Ply 97 | Dodge 42 | Pontiac 29|Chrysler 18!Buick 14/O-R : |De Soto 9 | Nash 8 
Wis. 1004 | Chevy 374|Ford 123/ Ply 114 Pontiac 86 | Dodge 50 | Buick 29 | Olds 35 | Essex 2 | Nash 29 {Rockne 26 
Wyoming 175|Chev _—69| Ford ~—_30| Ply 21{Dodge _11|B-Po _10 | Essex 8|Ch-S 4 | Rockne ar oe 

D. Col. 949|Chev _321|Ford _165/ Pontiac 105 | Ply 79 | Olds 45| Chrysler 34;Dodge 33|Buick _32|Essex 23 Rockne 19 





H—Hupmobile, Hu—Hudson, LS—.La Salle, L—Lincoln, N—Nash, O—Oldsmobile, 
Re—Reo, R—Rockne, S—Studebaker, WK—Willys-Knight, W—Willys. 








KEY TO ABBREVIATIONS AND SYMBOLS 
A—Auburn, Au—Austin, B—Buick, C—Cadillac, Co—Continental, Ch —Chrysler, DS—De Soto, D—Dodge, E—Essex, F—Franklin, G—Graham, 


Pa—Packard, PA—Pierce-Arrow, 
*—Cars in this position registered as shown. 


P—Plymouth, Po—Pontiac, 


@ 





of district sales manager of the Pa- 
cific Coast for the Ruggles line in 
1925, remaining until 1927, when he 
was advanced to sales manager of 
the Republic branch in St. Paul. 
From 1929 to 1930 he was branch 


ener eee, 








CLIFFORD V, McELROY 


manager of this house, and in the 
fall of 1930 became distributor for 
Linn tractors, Republic trucks, 
Sterling trucks and American-La 
France fire apparatus, which busi- 
ness he stil] operates. 

It will be seen that fate intended 
Mr. McElroy to be in the tractor 
business, for after preliminary try- 
outs of the earlier years, he began 
with the flexible iron horse in 1916, 
and there has not been a business 
saree between them since that 

me. 


DEALER 
DOINGS 


MINNEAPOLIS, MINN. 

W. C. Howell, branch manager 
for the Cadillac Motor Car Com- 
pany’s Minneapolis division, which 
distributes and services Cadillac. 
La Salle and Oldsmobile automo- 
biles, has annunced the opening of 
a new used automobile department, 
which will be under the manage- 
ment of Robert A. Clyborn. The 
entire building at the northeast cor- 
ner of Hennepin Avenue and 10th 
Street has been leased and a full 
line of used automobiles placed on 
display. 


* . 


DAYTON, 0. 


Carl F. Thiele, president of Thiele 
Motors, Inc., local Dodge and Ply- 
mouth dealer, announces his firm’s 
removal to new and larger quarters 
at 530 North Main St., corner of 


Babbitt. Business is now being car- 
ried on at both old and new loca- 
tions temporarily, the former being 
404 North Main St., the moving to 
be completed about "this month, 


CLASSIFIED 


ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
' NEWS. BRING RESULTS 








AUTOMOTIVE DAILY NEWS, WEDNESDAY, MAY 83, 1933 








PASSENGER CAR EQUIPMENT AND ACCESSORIES 





































































































































































| Non-Shat. Glass Shock Absorbers 
3 & Ti... oe PS a ee ee 
5 3 = z 2 3 ad 
NAME AND MODEL | & § a » 3 * s » i 5 2 
tals aii ild 3/8 gage | si 
fii a/b Gif sli gy 55 | 3 ge] i 
uburn 8-101 | Ste $ | K-s Ele | Cha USL | Ste Cas | Dev | LOF —| Kila Yes | C s$|— |$ And $ | Del | 2 | No |MW Wo 
uburn 8-105 Ste $ | K-sS Ele | Cha USL | Ste Cas | Dev | LOF — | Kla Yes | Yes $i— [3 And | Del | 2 | No MW Wo 
Aubarn 12-161 Ste Borg | K-S Ele | Cha USL | Ste Cas | Dev LOF — | Kla Yes | Yes $i— | $ And $ | Hou | 2 | Aut MW Wo 
Ste Borg | K-S Ele | Cha __ USL_ E Ste Cas | Dev | LOF — | Kla Yes| Yes $/— /|8 And | Hou | 2 | Aut |MW_ Wo 
|NE $1 K-S Aut-L Cha USL|$_ si-_ {$s — | EA-1 No| No  $|—_| No No | Own| 1 |No |— ¢ Di 
AC $| AC Oak | ae DR | AC Cas | Tern | LOF — | Kla-2 es|No {f | Fish | Yes And $j|Del | 1 | Iner | KH ‘ 
AG $; Ac Oak | A DR | AC Cas | Tern | LOF —|Kla-2 Yes; No ff | Fish | Yes And | Del 2 |Iner | KH 7 
Buick 33-80 AC $ AC Oax | nC DR | AC Cas | Tern | LOF —|Kla-2 Yes | No 17 | Fish | Yes And | Del 2 Iner KH 1 
Buick 33-90 AC $/| AC Oak | AC DR | AC Cas | Tern | LOF —|Kla-2_ Yes|No |Fish | Yes And | 1 2 |Iner | KH 1 
Jadillac V-8 ‘AC Jag | AC AC DR | AC Cas | Tern | LOF LOF | Kla —-|—- — | Fish | — And | Del | 2 | Iner KH Wi 
adiliac V-12 AC Jag | AC DR AC DR | AC Cas | Tern | LOF LOF | Kla —|— —| Fish | — And | Del | 2 | Iner KH Wi 
adillac V-16 AC Jag | AC DR mL AC DR ' AC Cas | Tern | LOF LOF | Kla —|— —| Fish | — And| Del | 2 |Iner | KH Wi 
evrolet Master 6 is AC $| AC DR = | 48 DR | AC $ | Tern | LOF — i Kla Yes | $ $ | Fish | Yes $ | Del da 1 | No KH Wi 
hevrolet Standard 6 —|— DR | — — | Tern | Yes $|— Yes|— —/ Fish | — —! Del | 1 | No oo wi 
hrysler 6 — £ 1 Mot-M_ DR | ae Wil | Mot-M Yes | — | ‘Pitts $ | Kla Yes| CS CS|— |— And $; Del | 1 e) No MW wi 
hrysler Royal 8 AC $ | Mot-M DR | AC Wil | Mot-M Yes | — | Pitts $/| Kla Yes|CS cCS|— _ And Del 1 | No MW wi 
hrysler Imperial 8 AC $ | Mot-M DR | AC Wil | Mot-M Yes | — Pitts $| Kla Yes|CS CS _ _— And | Del 2 | No MW wi 
hrysler Imp. Cust.8 | AC Wal | Mot-M_ DR! AC Wil| Mot-M_ Cas |— | Pitts Yes | Kla Yes | $ $|— _ And | Hou | 2 |Man |MW_ Wi 
ontinental Beacon AC $|K-S_ Aut-L | AC USL | Mot-M si— f* $ | Sche —~ - | -- —|— -- —_-|— — |— — wi 
ontinental Flyer AC $|K-S Aut-L | AC USL | Mot-M $|-— bit $ | Sche —|-— _—-|i— _- _ - _ _ — wi 
Continental Ace | Ste__—«$ | Mot-M Aut- L| AC Nat | Mot-M $|— - | $ | Sche —|— —_-|— a Hou 2 | No _ wi 
De Soto Six | AC _$ | Mot-M_DR | AC Wil | Mot-M_Cas|— __| Pitts $| Kla-2_ Yes 3 $ $|— __| ¥es $| Del | 1 | No _|MW_ Wo 
ge 6 | AC ~~ $ | Mot-M M DR | AC Wil | Mot-M = Cas |— | Pitts $| Kla Yes | — —|— | Yes And | Del {| 1 | No MW Wo 
ge 8 ___jac $ | Mot-M_ DR | AC Wil | Mot-M_ Cas/|— | Pitts $ | Kla Yes|— —|— | Yes __And/| Del | 2 | No MW_ Wo 
Essex Terraplane6 | Wal $ | Mot-M Ele | Cha Nat TK-s $ | Dura | Pitts $| EA Yes | No No| Own | Yes No |} Mon| 2 | No MW Wi 
x Terraplane 8 Wal $ | Mot-M_ Ele | Cha ___Nat_ | K-S $ | Dura | Pitts $ | EA Yes | $ $ | Own | Yes No | Mon | 2 | No MW_ Wi 
Ford 4 Model 46 “Var $|K-S Hurd| Cha Own/$ $ | Own | ** — | Var Yes | $ —|i— | Yes No | Hou | 2 | Aut Own Wi 
Ford V-8 Model 40 Var $|K-S Hurd | Cha 1 Var | 8 $ | Own | ** —|Var Yes|$ —i— | Yes No | Hou| 2 | Aut | Own Wi 
¥ranklin Olympic 6 | Ste None | K-S Yale | Cha Wil | None Cas | Dura | LOF — | Kia Yes | No No|— |No No | Del | 2 | No |MW Wi 
Franklin 6 NE Borg K-S Yale | Cha Nat | None Cas | Dura | LOF LOF | Kla Yes | No No|— #£='|No No | Del 2 |Man | MW Wo 
Franklin 12 NE Borg | K-S Yale | Cha Wil | None Cas | Dura | LOF LOF | Kla Yes | No_ No | — | No And | Del | 2 | Man_ |MW_ Wo 
Graham Standard6 | AC  $j|K-S  ODR/| Cha Wil | K-S $ | Dura | LOF — | Kila Yes|— —| $ | No No| Del | 1 |No | MW 1 
Graham Standard 8 | AC $ | K-s DR | Cha Wil | K-S $ | Dura | LOF — | Kla Yes}— —| 8% |No No | Del | 1 | No |MW 
Graham Custom 8 | AC $|K-S DR | Cha Wil | ae. | $ | Dura | | LOF LOF LOF | Kla Yes fes | _— —| $ | No No | Del | 1 | No ») | MW ff 
Hudson Super 6 Ste $|Mot-M Ele | Cha Ex | Mot-M $ | Dura | Pitts $| EA Yes | $ $ | Dole | Yes No | Mon | 2 | No | MW Wi 
ludson 8 Ste __$ | Mot-M__Ele | Cha Ex | Mot-M $ | Dura |$ —|EA Yes | 3 $ | Own | — No Gab | 2 |Man_ |MW_ Wi 
upmobile 321 “Ste $/| Ste Ele | Cha Wil | Ste’ $ | Dev | Pitts$ $ | _ —|No No|— | Yes None | Gab | 2 | Aut MW “ff 
Hupmobile 322 Ste $ | Ste , Ele | Cha Wil | Ste None | Dev | Pitts $|s —|No No|— Yes None | Gab 2 | Aut MW q 
Hupmobile 326 Ste $ | Ste Ele | Cha Wil | Ste Cas | Dev | Pitts Pitts | an —|No No|— Yes B&sS | Gab | 2 | Aut MW ’ 
La Salle V-8 | AC Jag | AC DR | AC DR | AC ‘Cas | Tern | LOF LOF | Kla-2 —|— —| Fish | — And | Del | 2 | Iner | KH Wi 
Lincoin V-12 Wal Wal K-S Oak | Cha Ex | K-S Cas | — +e ** | Spa-2. Yes | OwnYes|No | Yes And | Hou | 2 | Aut | KH 8s 
Lincoin V-12 Wal Wal | K-S Oak | Cha Ex | K-S Cas | — ee ** | Spa-2 Yes | Own Yes | No | Yes And | Hou | 2 | Aut KH ss 
Marmon 16 | AC Jag | ac] DR | Ch Cha Ex | AC Cas | Tern | Pitts LOF | Spa-2___Yes | Yes —j|— _ | No And | Hou | 2 | * | MW wi 
Ste $|K-S Aut-L | AC USL | K-S $ | Var | Pitts $ | Spa —-|-— —|— Yes Yes$ | Gab 2 | Aut MW f 
ash Standard 8 Ste $ | =. Aut-L | AC USL | K-S $ | Var | Pitts $ re _ — —-|— Yes Yes$ | Gab 2 | Aut MW 1 
Nash Special 8 Ste $|K Oak | AC USL | K-S : Var | Pitts 8 —-|cs —|— Yes Yes$/| Del 1 |Man | MW 1 
Nash Ad. Twin Ign. 8 Ste $ | xs DR | AC USL | Ste Var | Pitts $ —-|cs —/|— | Yes Yes$/Del | 2 |Man | MW 1 
Nash Am. Twin Ign. 8 ‘Ste Borg | K-S DR | AC Ex | Ste Var | Pitts _—s«$ S| ape —|cs —|— Yes _-Yes$| Del | 2 |Man_ | MW At 
Oldsmobile 6 | AC None | AC DR | AC DR|AC N fone | Tern | LOF —j|Kla-1 Yes | No Fish | Yes And |Del | 2 |No | K-H St 
Oldsmobile 8 AC None | AC DR I AC DR | AC None | Tern | LOF — | Kla-1 Yes | No — | Fish | Yes And | Del Del | 2 | No | K-H St 
Paskard 8 | NE 2; Mot-M NE | AC Pre | K-S Cas — | LOF LOF | Spa Yes | — — | Own | Yes Own | Del | 2 |Man |MW Wi 
Packard Super 8 | NE 2 | Mot-M NE | AC Pre | K-S Cas — | LOF LOF | Spa Yes | — — | Own | Yes Own | Del | 2 Man | MW Wi 
Packard 12 5 Wal — | Mot-M_NE |! AC Pre | K-S Cas — | LOF LOF | § Yes | — — | Own | Yes Own | Del 2 | Man MW Wi 
Bierce-Arrow 836. | NE Borg | K-S Oak |Cha Wil | so Cas | Dura | Pitts _—‘ Pitts | E Yes | Yes —|— jj Yes And | Del | 2 | No | KH Wo 
Pierce -Arrow 1236 | NE Borg | K-S Oak | Cha wil | K Cas | Dura Pitts Pitts EA Yes | Yes —|— | Yes And | Del | 2 No KH Wi 
Pierce-Arrow 1242-7 | NF_ Borg | K-S Oak | Cha__—'Wil | K-S__Cas/| Dura| Pitts _Pitts|#la Yes | Yes —|— | Yes And|Del | 2 | Yes | KH _ Wi 
Piymouth 6 — | AC — | Mot-M_ DR | AC wil | — —|— __| Pitts —|Kia Yesi|— —i|— _ (| ¥es No| Del {| 1 |No [Bu Wi 
Pontiac Straight 8 | AC N None [ac D DR R |. AC DR | AC None | Tern | LOF — | Kila Yes | No _ | Fish | Yes $ $s! Del | , s | No | KH wi 
Reo Flying Cloud —  No|K-s DR | Cha Wil | K-s Cas;|— |** —¥|MKila Yes|— — | — |No No | Del | 2 | No . | MW Wi 
Reo Royale — _No|K-S__DR!Cha___Wil/ AC Cas|— |** Kla Yes|— —|/— _| Yes _And{Del | 2 | No MW Wi 
Rockne Six Model 10 Ste | | K-S Aut-L | Cha Wil || K-S — | Han | an | ** —T Spat —|$ —|—_| Yes And | Del | 1 | No os ti? V7 
Studebaker 6 | Ste None | AC DR | Cha Wil | Ste None | [ Var | ** ** | Spa Yes | R _ — | Yes And | Hou | 2 | Aut’ | Bu ss 
Studebaker Com. 8 | Ste None | AC DR | Cha Wil | Ste None | Var | ** ** | Spa Yes | R —_-|— Yes And | Hou 2 | Aut Bu ss 
Studebaker President8 | Ste Borg | AC DR | Cha Wil | Ste Var | Var | °° ** | Spa Yes | R _ _ Yes And | Hou 2 | Aut Bu ss 
Studebaker Spd. Pres.8 | Ste Borg { AC DR | Cha _ Wil | Ste Var | Var | ** ** | Spa Yes |S —{— | Yes And | Hou 2 | Aut Bu ss 
Stutz LAA | Ste Wal | Ste DR | Cha Pre | Mot-M Cas | Tern | Pitts Pitts | Kla —-|- -|- a No | Gab | 2 | Aut MW Wo 
Stutz SV-16 | Ste Borg | Ste Oak | Cha Pre | Ste | Tern | Pitts Pitts | Kla — | - —-|—- - No | Gab 2 | Aut MW Wo 
Stutz DV-32 Ste Borg | Ste Oak | Cha Pre | Ste — Tern | Pitts Pitts | Kla _ [= —|— |— No | Gab | 2 | Aut ut =| M MW Wo 
Willys 77 NE $ | Mot-M Aut-Lj Cha USL | $ Var |$ — | Sch —|No No|— |No No|Mon| 1 | No 0 | KH Di 
Willys 99 NE Mot-M Aut-L! Cha USL | Mot-M No | Var | LOF — | Sch —|No No|— Yes ila tte tee - | oe Di 


KEY TO SYMBOLS AND 
ABBREVIATIONS 


Spcedometer—Ste, Stewart-Warner Corp. 
NE, Delco Appliance Corp.; AC, AC 
Spark Plug ompany; Wal, Waitham 
Watch Company; Var, various makes. 

Corp.; Jag, Jager 


Clock—Borg, G. W. Bor 
f Waltham Watch 


Watch Company; Wa 
Company. 

Fuel Gauge—K-S, King-Seeley Cor ep’ 
AC Spark Plug Company; Mot-M, mots 
Meter Gauge and Equipment Corp.; Ste, 
Stewart-Warner Corp. 


Leock—Ele, Electrolock-Mitchell Specialty 
Company; Aut-L, Electric Auto-Lite 
Corp.; Oak, Oakes Products Corp.; DR, 


Delco Remy Corp.: Hurd, Hurd Lock 
Company; Yale, Yale & Towne Mig. 
Company; NE, Delco Appliance Corp. 

Spark Pilugs—Cha, Coompien Spark Plug 
Company; AC, AC Spark Plug Company. 

Battery—USL, USL Battery Corp.; DR, 
Delco Remy Corp.; Wil, Willard Storage 
Battery Company: Nat, National Lead 
Battery Company; Var, various makes; 
Ex, Electric Storage Battery Company; 
Pre, Prest-O-Lite Company. 

Meat Indicator—Ste, Stewart Warner 
Corp.: AC, AC Spark Plug Company; 
Mot-M, Moto Meter Gauge and Equip- 
ment Corp.; K-S, King-Seeley Corp. 

Cigar Lighter—Cas, Casco Products Corp.: 
Var, various makes; Cuno, Cuno Engi- 
neering 

Mardware 
Brass Company: 
Company; Dura, 
Company; Var, 
Hancock, 

Nen-Shatterable Glass— 

Windshields — LOF, Libbey-Owens-Ford; 
Pitts, soeeneee Plate Giass Corp. 
**Using both Libby-Owens-Ford 
Pittsburgh, 

Berns Tie, Klaxon, Delco Remy Corp.: 

EA, EA Laboratories; Sch, Schwarze 
Electric Company; Spa, Sparton, Sparks 
Withington; Var, various makes. 

Ventilating Systems—Fish, Fisher 

Corp.; le, Dole Valve Company. 


Deveraux-Keeler 
Ternstedt Mfg. 
Products Mfg. 
makes; Han, 


Make—Dey, 

Tern, 
Dura 

various 


and 


Body ° 


Spring Covers—And, Andersen Mig. Com- 
pany; B&S, Briggs & Stratton. 

Shock Absorbers—Dei, Delco Products 
Corp.; Hou, Houde Engineering Corp.; 
Mon, Monroe Auto Equipment Company; 


Gab, Gabriel Company. 
Ride Control—Aut, Automatic; Iner, In- 
ertia; Man, Manual; ‘*Marmon 16, 


manual rear, automatic front. 


Wheels—MW, Motor Wheel Corp.; K-H, 
Kelsey-Hayes Wheel Corp.; Day, Dayton 
Wire Wheel Corp.; Bu, Budd Wheel Com- 
pany; Wo,, Wood; Wi, Wire; 8S, Steel 
Spoke Artillery; St, ‘steel ‘Spoke; Di, 
Disc. ¢tftRockne equipped with Kelsey- 
Hayes wire. Budd steel spoke optional! 
at extra cost. 


Symbels—C, coupe: CS, convertible sedan: 
$, extra equipment at additional cost; 
R, Regal models only; 8, State models 
only; *Wire or wood wheels optional; 
if Built-in trunk ts standard on 5-pass. 
Victoria coupes on 50, 60 and 80 series 
and Club sedan on the 90 series. 


CHICAGO, ILL. 

A maroon colored Graham eight 
sport coupe has been much in the 
limelight during the three 
weeks at the 124th Field Artillery 
armory, where the national indoor 
pole championships are being played. 
By arrangement with the pole com- 
mittee, the Bird-Sykes Company, 
Chicage Graham distributors, fur- 
nished the car to serve in a novel 
capacity, replacing an _ industrial 
tractor in pulling an attachment 
around the playing field for pur- 
poses of leveling off the ground, 


About a dozen circuits of the huge 
arena are made between halves and 
before each game on the nights 
when matches are scheduled. 

* 7. * 

James F, Goodwin has just been 
appointed a direct factory Dodge 
dealer, it is announced by L. D. 
Cosart, regional manager. Mr, Good- 
win, who has been in the automo- 
bile business for the past 20 years, 
has taken over the showroom and 
service station formerly occupied by 
the Dashiell Motor Company as 
their north side branch at 5725 
Broadway. The plan of direct fac- 
tory dealers in Chicago has been 
adopted since the Dashiell Company, 
formerly distributor here, liquidated 
their business. 

- a 7. 

Speaking further of the former fa- 
cilities of the Dashiell Motor Com- 
pany, their service building at the 
northeast corner of Wabash Avenue 
and 26th Street has been revised in 
layout and is now being occupied by 
the United Motors Service, It occu- 
pies 24,000 square feet of space on 
the first floor, which is entirely de- 
voted toe service by the new occu- 
pants, including electrical, carbure- 
tor, radio, battery, radiator, shock 
absorber, wheel alignment and lu- 


brication, 
= 


. . 
The lure of music is being uti- 
lized to draw prospects into , the 





showrooms of the Fries-Malwitz Mo- 
tor Company, Ford dealers, at 4101 
Irving Park Bouleyard. A 50-piece 
band renders concerts each Tuesday 
night and Sunday afternoon in the 
company’s establishment, the musi- 
cians being outfitted by the Fries- 
Malwitz firm. 


*.¢ 
SAN ANTONIO, TEX. 

Automotive dealers of this com- 
munity are looking to the future 
with renewed confidence and op- 
timism, with new car sales increas- 
ing, the used car condition good, 
and a general business improve- 
ment under way. While the last 
year has been a hard one, the ma- 
jority of the dealers have pulled 
through, and anticipate a material 
change during the present year. 


* - - 

The three local Ford dealers— 
Jordan-Ivers Motor Company, Her- 
pel-Gillespie and Morgan-Woodward 
Auto Company—have conducted a 
gas mileage contest, with cash 
prizes aggregating $75, for motor- 
ists who can coax the greatest mile- 
age from a gallon of gas with a 
new V-8. Results have not yet been 
announced, but some real surprises 
are predicted. 


The Rockne Sentinn team of the 
Winerich Motor Sales Company has 
won the championship of the Auto- 
motive Bowling League. The team 





is capably captained by F. P. Lap- 
ham, used ear manager of the firm. 
* “ * 

Several of the automotive deal- 
ers were represented in the Trades 
Day parade, featured during Fiesta 
Week, an event similar to New 
Orleans’ Mardi Gras. Ford, Pontiac 
and Chevrolet were among those 
shown. 


- + + 

Reception of the new Plymouth de 
luxe models was very satisfactory, 
according to the Embleton Motor 
Company. Numerous prospects and 
sales have been reported. 

* ~ * 

A Ford trade school for auto me- 
chanics was held in the service de- 
partment of Herpel-Gillespie this 
week. The purpose of the school 
was to acquaint mechanics with the 
new service features of the Ford 
V-8. Approximately 100 attended. 

a” 7 


a 
INDIANAPOLIS, IND. 

Appointment of J. S. Griggs as 
general manager of the IndianaP 
service station is announced by Sam 
Trotcky, president. The new mem- 
ber of the staff will form direct 
contact with the public, it is said. 
He was formerly for several years 
connected with the banking business 
here. The IndianaP station is the 
largest in the city, It is located at 
1121 North Meridian St., in the heart 
of Automobile Rew. 





